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NEW YORK LIFE INSURANCE CoO. 


(Incorporated under the laws of the State of New York) 
346 & 348 Broadway, New York, N. Y. 
DARWIN P. KINGSLEY, President 
INCOME, 1920 PAID POLICY HOLDERS  , 1920 


Premiums $142,672,244 Death Claims $35, 36,558 


: 44,335,004 Endowments 24,399,171 
Interest and Rents 9335, Sica. pyoeiet: 


Other Income 6,782,885 23,432,313 
Total Income $193,790,133 al i $114,849,597 


New Paid Insurance in 1920 $693 ,979,400 
Admitted Assets, January 1, 1921.... $966,664 ,397 
Legal Liabilities, January 1, 1921 $841,255,357 
Reserve for Dividends and Other Purposes $125,409,040 


Insurance in Force, January 1, 1921 $3,537,298,756 
BOARD OF DIRECTORS 


LAWRENCE F, ABBOTT GEORGE B. CORTELYOU GRANGER A. ae eree RICHARD I. MANNING 
N JOHN H. FINLEY ALBA B. JOHNSON JOHN G. MILBURN 
DAVID R. FRANCIS S. DAVIES WARFIELD GERRISH H. MILIKEN 
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« AMERICA FORE” 
THE WEATHER OF THIS SPRING:- 


A P P R O A CH has acted exceptionally well as a press agent for 
, Insurance Companies selling 


TORNADO AND WINDSTORM INSURANCE 


BUSINESS & PROFESSIONAL There is plenty of stray business in this line await- 
i i ci icitati The agent with 


ing the right kind of solicitation. 





our Tornado circular in his mail will get results. 


PROSPECTS . Write for a sample copy. 
If you place yourself in that class FIDELITY -PHENIX 


get in touch with us at once— FIRE INSURANCE COMPANY 
ERNEST W. BROWN, Secy.-Treas. 80 Maiden Lane, New York City 


INTERSTATE BUSINESS MEN'S Cash Capital $2,500,000 C. R. STREET, President 
ACCIDENT ASSOCIATION Managing Branch Offices 


a: Oo MONTREAL SAN FRANCISCO 
BROWN BUILDING : DES MOINES, IOWA CHICAG 
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FIFTY-SECOND ANNUAL REPORT 
Year Ending December 31, 1920 


The Masonic Mutual Life Association 
of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 


ASSETS 
First Mortgage loans on improved real estate $1,101,625.07 
176,897.44 


Real estate 

Liberty loan and other bonds. 708,131.93 
Cash in banks and in office....... 125,157.32 
Loans on association’s policies. 361,309.01 
Net due and deferred premiums....... 493,973.46 
All other assets. . As Soe eetes 117,047.65 


$3,084,141.88 


MOT AI ASSETS. o55 5 cee ses ties 
71,351.02 


Total Liabilities 
BALANCE TO PROTECT MEMBERS’ CONTRACTS: 


Reserve American Experience Table of Mortality and 314% interest on all 


=o clo o ga. <a 


Net surplus. nes 


Most Successful Year in the History of the Association 


TOTAL INCOME DURING THE YEAR $1,825,683.51 
Increase over 1919, $788,054.21 : 
INCREASE IN ASSETS DURING THE YEAR $863,151.15 


NEW INSURANCE ISSUED $40,841,750.00 
Two and one-half times as much as in 1919 


INSURANCE IN FORCE DECEMBER 31, 1920 $71,097,545.00 
Practically double the amount in force December 31, 1919. 


GAIN IN INSURANCE IN FORCE DURING THE YEAR .. $33,439,621.00 


Almost as much as in all previous years. 


MEMBERSHIP, DECEMBER 31, 1920 
Increase during the year, 16,470. 


THIS UNEQUALLED RECORD SHOWS THE POPULARITY OF THIS ASSOCIATION 
AND PROVES THAT THE FRATERNITY APPRECIATE ITS UNEXCELLED LIFE 
INSURANCE PROTECTION AT LOWEST NET COST, COMBINED WITH PER- 
FECT SERVICE AND SQUARE DEALING. ; 


Progress of the Association Under the Legal Reserve Plan 


INS. ISSUED DURING INS. IN FORCE END 
YEAR ASSETS YEAR OF YEAR 
1903 $24,459 $392,250 $1,489,500 
1907 138,618 412,500 2,166,575 


1911 284,157 1,235,000 4,152,075 
1915. $780,660 $4,342,345 $11,052,500 


1917 $1,394,491 $6,325,250 $19,809,512 
1918 1,721,058 7,283,250 24,044,612 


1919 2,220,990 16,896,250 37,657,924 
1920 3,084,141 40,841,750 71,097,545 


WATCH US GROW! 


For further information write, Wm. Montgomery, President, Masonic Mutual Life Bldg., Washington, D. C. 














Published every Thursday by The Spectator Company at 135 William gerest, New York, N. Y. rE as second-class matter June 28, 1879, at the Postoffice, 
York, N. Y., under the act ef March 3, 1 
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FIRE INSURANCE BUSINESS IN 1920 
HANDY GUIDE FOR 1921 NOW READY 
EXPLOSION PREMUIMS LAST YEAR 








Explosion Claims Insignificant 


Underwriters Loss Ratio Last Year Was Only 7.6 Per Cent, Many 
Companies Having Had No Losses 


OTAL premiums of $783,241 were collected 


by insurance companies licensed in the’ 


State of New York and writing explosion 
Losses amounted to 

losses to 
The largest 


coverage in 1920. 

$60,052, giving a ratio of 

premiums of 7.6 per cent. 

volume of business was written by the 

Globe and Rutgers of New York, which 
wrote $159,425, and had a loss of $15,725. A number of com- 
panies had no losses, while a few had losses ranging from 
120 per cent to 385 per cent. 

While 1920 was a very profitable year for these companies, 
indications so far are that 1921 will be the reverse. Two ex- 
plosions last month in Chicago together caused a property 
loss of approximately $5,000,000, and a toll of twelve lives. 
The most serious loss occurred at the Armour grain elevator, 
which is believed to have been caused by an accumulation of 
dust. The second explosion also occurred at Chicago and de- 
molished a warehouse in Halsted Street. The cause of the 
explosion has been laid by the authorities to an illicit fireworks 
plant. The loss of life numbered eight persons, mostly chauffeurs 
who happened to be in the building at the time. 

Discussing grain dust explosions and how to avoid them, 
C. C. Dominge and W. O. Lincoln, in Fire Insurance Inspec- 
tion and Underwriting, published by The Spectator Company, 
Says : 


Dust explosions, especially in grain and cereal mills, can be 
greatly eliminated if all floating dust is kept down to the lowest 
possible point by the use of fans and dust exhausts at all points 
where there is any movement of the wheat, grain, etc. The 
upper pulleys in the elevator legs should be protected by auto- 
matic sprinklers and equipped with journal alarms. 

All operating motors should be provided with a release device 
acting as soon as the pressure upon them goes beyond the 
normal. Humidifying the atmosphere would tend to a large 
degree to prevent dust explosions, but this process is not 
reliable. 

Fireproof construction in risks of this type is little better 
than ordinary construction, and panels of lighter construction 
than the balance of the risk are not recommended. An entire 
side wall of light corrugated iron on an iron frame would 
prove a better and more effective vent in case of an explosion. 

The grinding feature can never be entirely eliminated as far 
as small fires are concerned. At the present time cutoff sections 
with iron mills of standard design .provided with magnets, 
banking devices under rolls, explosion vents and water cur- 
tains have proved very effective. The recent dust explosion in 
the Dominion Government Elevator at Port Colborne, Ontario, 
August 9, 1919, was probably caused by a choked lofter, as 
smoke was seen coming from it. The upper pulley was con- 
tained in this lofter and perhaps the opening of the slide door 

(Continued on page 15) 
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Handy Guide Beats Records 


Earliest Issuance, With Most Information as to Greatest Number 
of Companies 


On the last day of March, the first supply of copies of the 
30th annual issue of the Handy Guide to Permium Rates. Appli- 
cations and Policies for 1921, that standard publication. whose 
usefulness is so widely recognized by agents, was received 
from the binders, enabling The Spectator Company to estab- 
lish a record of early publication, by not only issuing the first 
book of its kind, but by making it available to companies and 
their agents earlier than heretofore. 

The Handy Guide this year is more complete than ever, an 
added feature showing the net annual premiums and reserve 
values for $1,000 on the twenty-payment life and twenty-year 
endowment types of policies, with the first year full preliminary 
term and modified preliminary term (Illinois Standard), on the 
American Experience basis, with interest at both three and 
three and one-half per cent; also for whole life policies on the 
preliminary term basis, modified by the New Jersey law of 
1920. In addition, reserve values for ordinary life, twenty- 
payment life and twenty-year endowment policies, according to 
the Select and Ultimate table, 3 and 3% per cent, are given. 

The Handy Guide also contains new rates, values and policy 
forms issued since the publication of the 1920 edition. 


1500 Paces, But Fits Pocket 


Ther are over 1500 pages brimful of practical information 
for life underwriters, with full copies of one or more policies 
issued by each of 174 life insurance companies, together with 
the warranties and agreements contained in the application 
blank. The book is, however, so compact that it may be car- 
ried in the coat pocket. 


Premium Rates, PoLicres, SURRENDER AND LOAN VALUES 


Disability and double indemnity clauses are presented 
verbatim in connection with the policies of companies incorpo- 
rating these features in their contracts. 

Premium rate tables, participating and non-participating, are 
given for various types of policies in the different companies, 
together with annuity (immediate and deferred), term, joint- 
life and partnership rates. 

Surrender values are tabulated on whole life, twenty-pay- 
ment life and twenty-year endowment policies, showing cash, 
paid-up, extended insurance and loan values, year by year, for 
twenty years. 

Other important features contained in the Handy Guide 
are monetary and mortality tables, and tables showing the net 
premiums and reserves for the principal kinds of policies in use 
on both the Combined and American experience mortality 
tables, at three, three and one-half and four per cent interest. 
Valuable information is contained in the Handy Guide regard- 
ing the amount of insurance granted for each five cents of 
premium paid weekly on industrial policies. 

As usual, three supplements to the Handy Guide will be issued 
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in 1921 at intervals of about three months, to enable sub- 
scribers to obtain data as to such new policies as are promul- 
gated from time to time. 


INDISPENSABLE TO LIFE AGENTS 


The 1921 edition of the Handy Guide is indispensable to 
Its presence in the hands of an 
A prospect who 


companies and agents alike. 
agent will help to close many difficult cases. 
has already been canvassed by agents from several companies 
is often a hard proposition to sell; and the agent is at a dis- 
advantage, unless he knows what those before him have offered. 
The Handy Guide will help him in just such an emergency to 
prove facts to the satisfaction of his customer. 


SELF-INDEXING ADVANTAGES OF THE HANDY GUIDE 


It is really a Handy Guide. All the data relating to any one 
company are presented together, and can be found by one 
reference. The book is SELF-INDEXING, as the companies are 
arranged in alphabetical order. 

The policies, rates and values can be readily compared, with- 
out the necessity of finding facts as to any one company in 
various parts of the book. The Handy Guide is so bound that 
it will lie open flat, thus facilitating references, copying, etc. 

This publication contains more valuable data relating to life 
insurance companies than does any similar work. 


VALUABLE FEATURES OF THE HANDY GUIDE 


The Handy Guide contains data as to American and Canadian 
legal reserve insurance companies, embracing : 


Officers’ names. 

Policy contracts. 

Reserve basis. 

Premium rates. 

Cash surrender values. 

Loan values. 

Paid-up insurance values. 

Extended insurance values. 

Maximum amounts written. 

Application warranties, etc. 

Disability and double indemnity provisions. 

Industrial policies, rates, etc. 

Annuity rates. 

Net premium and reserve tables. 

Mortality and monetary tables. 

State insurance officials, etc. 

The Handy Guide is clearly printed, on thin, bible paper, 
is excellently bound in flexible cover, so as to lie flat when 
opened, and, although it contains over 1500 pages, may be 
carried in the coat pocket. 

(Continued on page 29) 
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Editorial 








THE SPECTATOR 


Tue Spwctaror, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
rice for the United States, Canada and Mexico is 
our Dollars per annum, postage prepa to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 WiLt1aAM Street, New York 
Arthur L. J. Smith 


President 
Charles H. Nicoll Harry W. Barnard 
Vice-President 


Second Vice-President 
Robert W. Blake Loughton T. Smith 
Treasurer 


Secretary 
Sholto D. Kirk 


Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 


Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1921, by The Spectator Company, New York 
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N index to the two volumes of THE 

SPECTATOR, covering the issues of 
the calendar year 1920, has been pre- 
pared and is now available to subscribers. 
It will be found of especial value by those 
who regularly keep the issues of the pa- 
per, from week to week, and bind them 
following the close of each year. Col- 
leges, schools and libraries will also find 
this index of particular service. 





HE fire loss in the United States 

and Canada in February last, as 
computed by the Journal of Commerce, 
amounted to $25,888,850, about $800,000 
less than in February, 1920. However, 
the monthly loss is keeping up at an an- 
nual rate of over $300,000,000 and the 
amount above stated, for the short month 
of February, is certainly far more than 
underwriters like to contemplate. 





9 thousands of items of statisti- 
cal and other information concern- 
ing insurance companies, their standing 
and their business transactions of the 
year 1920 have been collected by The 
Spectator Company and are available 
for the assistance of subscribers to THE 
SpecTATOR. In addition to financial 
statements, etc., data have been and are 
being gathered showing the business of 
each of the respective companies in each 
State, this information as to fire and 
marine companies being in preparation 
for publication in “Distribution by States 
of Fire Insurance in the United States,” 
while similar statistics of life, casualty, 
surety and miscellaneous companies are 


being compiled for presentation in The 
Insurance Year Book. Subscribers need- 
ing information of this character are 
invited to communicate their wishes to 
THE SPECTATOR, and will be afforded all 
reasonable assistance in that direction. 
The service of the large statistical de- 
partment maintained by The Spectator 
Company is thus made available to sub- 
scribers to THE Spectator, the pub- 
lishers being glad to answer requests for 
information received from its patrons. 





HE last three years have constituted 

a very trying period for the old- 
line life insurance companies in the 
United States. Business was greatly 
stimulated by the war and, later, by the 
influenza epidemic; but the latter took 
heavy toll from the companies, while 
affording an additional incentive to those 
having dependents to purchase insurance. 
The increased writings called for the ex- 
penditure of cost of acquisition, the pay- 
ment of death claims, the provision of 
reserves and the handling of a large ad- 
ditional amount of work. The officers 
and directors not only had these and other 
routine matters, in much augmented 
quantity, to care for, but had the effects 
of a declining security market and con- 
fusing financial and exchange conditions 
to contend with. So, although life in- 
surance has been sold more easily and in 
larger quantities than ever before, the 
swelling business has brought its quota 
of worry and work to executive officers. 
However, they have cheerfully borne 
the brunt of the boom in life insurance, 
considering with satisfaction the in- 
creased usefulness to society of the bene- 
ficent institution which has so well per- 
formed its duty to its policyholders. 





FIDELITY AND DEPOSIT’S BUSINESS 
SURVEY 

AST Fall, the Fidelity and Deposit 

Company of Maryland, Baltimore, 
sent out a questionnaire to its agents 
throughout the country, and published 
the results as indicating the industrial 
and financial condition of the country, 
as well as the outlook concerning the re- 
sult of the election. The company has 
now prepared a national digest of busi- 
ness facts and opinions as indicated by 
replies to a questionnaire sent out to 
one thousand selected representatives of 
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the company in all parts of the country. 
This survey is a review by business men, 
prepared with every effort to insure ac- 
curacy, for the information of business 
men, and is published as a contribution 
to the nation’s commercial well-being. 

Among other things, this digest shows 
that there is no marked resumption of 
industrial activity; that the cost of liv- 
ing has diminished appreciably since last 
September; that the problems regarded 
as having the closest bearing on business 
are those of taxation and the railroads; 
that few failures of, importance have 
occurred since last September; that the 
productivity of labor per man has in- 
creased since September; but that 
sentiment is not favorable to building 
operations at present cost. 

On financial matters, the replies indi- 
cate that the banks are well supplied 
with funds to lend, but that interest 
rates range high, mostly from 6 per cent 
to 8 per cent, while deposits have gen- 
erally decreased during the last six 
months. The indications are that the 
Government tax revenue will be less this 
year, and that a higher tariff is desired. 

As to the agricultural outlook, the pre- 
dictions are that crops will be fair to 
good, but there has been no noticeable 
movement of men to the farms from in- 
dustries. 

The sentiment as to the excess profits 
tax is that it should be abolished, and 
there is a favorable sentiment towards 
the rebating, in the form of bonds, by 
the Federal Government, of one-half of 
the taxes paid by each taxpayer as in- 
come, war, and excess profits taxes for 
the years 1920 to 1923, inclusive. 

The Fidelity and Deposit Company, in 
gathering and disseminating this infor- 
mation, has performed a valuable service 
to the business world. 





Guardian Life’s Annual Convention 


Cleveland, Ohio, has been selected as the 
place for the fourth annual convention of the 


Leaders Club of the Guardian Life Insurance 
Company of America of New York, which will 


be held August 17-20. 

The Hotel Cleveland will be the headquarters 
of the Guardian field men, who are looking for- 
ward to one of the most interesting and enjoy- 
able gatherings in the history of the company. 
Between now and July 31, when the club year 
ends, it is expected that a considerable number 
of agents will be added to the list of those who 
have already produced sufficient business to 
qualify for the convention. 
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“The Leading FIRE INSURANCE Co. of America” 














WM. B. CLARK, President 
One Hundred and Two Years of satisfactory 


dealing has developed for this Company its 
splendid reputation and great business 







Losses Paid over 


$195,000,000 















IT IS VITALLY IMPORTANT 


as a salesman of Commercial Accident and Health Dis- 
ability policies that you learn more about Continental In- 
come Protection forms—the forms that sell and stay sold, 
backed by the greatest Accident-and Health Insurance 
organization in America. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. Alexander, Pres. 


General Offices: Chicago, U. S. A. 
Canadian Head Offices: Toronto, Ontario 














eyree United States Fidelity & 
is Guaranty Company 


Calvert, Redwood, Grant and Mercer Streets, 
BALTIMORE, MD. 
JOHN R. BLAND, President 


— 30, 1920. 
np thly ol PAID IN CASH. . .$4,500,000.00 
SURPLU $4, 332, 069.78 
RESERVES. eee 705, 056.69 26,037,126.47 


TOTAL CAPITAL, SURPLUS AND RESERVE...... $30,537, 126.47 























SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’ 


Has openings for good debit men and business 
producers. 






BIRMINGHAM, ALA. 





P. O. BOX 884 


















North British » Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 

















CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 














Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has some excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 
L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 


Address 














THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLAR V 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established 1869 
OF LONDON 


LONDON GUARANTEE & ACCIDENT CO., Ltd, netano 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, ae & SMITH, 
esident Manager: 434 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers 145 Milk Street, Boston, Mass. 


















ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, .... 
Net Surplus, ... . 
Surplus to Policyholders, 


EASTERN DEPARTMENT 


$1,250,000.00 
$2,086 ,'742.08 
$3,336,742.08 


WESTERN DEPARTMENT 











D. H BUMMAM. President NEAL BASSETT, V. P. and Mgr. 
OHN ice-Pres. 7 
2 OT MASSINGER, See’y W. T. BASSETT, Ass’t Manager 
FNEWARE, N. J. CHICAGO, ILL. 














RITISH AMERICA ASSURANCE co. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
UNITED STATES BRANCH 
January I, 1920 





IN is ices senor ade oe $2,297,350. 46 
NN, i's Ke eKR awa w eR weA eee 1,517,850. 59 


$779,499 . 87 
W. B. MEIKLE, President and Generai Manager. 
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[ FIRE INSURANCE NOTES AND EVENTS 








NEW YORK SURVEYS 

Luminous Paint.—At the very best, auto- 
matic devices are fallible and the element of 
failure is present to some degree, even if not 
to a high degree. This being an admitted fact, 
and one based on experience, if the Italian in- 
vention of a luminous paint proves to be as suc- 
cessful as the announcement proclaim it, it will 
prove extremely useful in the business of fire 
prevention. It will do away, for instance, with 
a great many artificial lights which are now 
necessary to mark exits and dangerous places. 
It will furnish the means of identifying the 
places where extinguishers and fire pails are 
kept. It will lighten up dark passages, which 
at best, now, are only feebly lighted. In fact, 
the usefulness of this invention is almost un- 
tellable if it proves on trial to come up to the 
advertisement. 

Is it Dull?—Judged by the steady appli- 
cations for insurance received by the Exchange, 
there is no element of dullness in the condition 
of the Street. Apparently the number of 
changes, both from an old to a new location, 
and the changes from dwelling to business con- 
ditions, are going on as steadily now as they 
ever did. 

The Institute Lectures—This week wit- 
nessed the close of the formal lectures in the 
Institute Courses as given by the Insurance 
Society of New York. The concluding talks 
were given by George S, Jamison, who re- 
viewed the subject of “Common Fire Haz- 
ards” for the juniors; Charles E. Case, who 
discussed the subject of “Correspondence” be- 
fore the intermediate Samuel 
Deutschberger of the State Insurance Depart- 
ment, who gave the second and last of his 
talks on “Legal Requirements and State Super- 
vision” before the senior group. 

The Trend of Insurance Shares.—In 
January, 1920, English insurance shares ave- 
raged 183.2, as compared with 100 in 1914, just 
before the great war started. This was the 
highest point reached by the shares; in January, 
1921, the average had dropped to 130.1, show- 
ing a loss of over 50 points. In the past month 
they have come back to 132.4. If it be true 


class, and 










that the stock market discounts conditions about 
one year ahead of the actual conditions, then 
this shows that the year will be 
nominally a poorer year for the insurance busi- 
ness than the past year has been; but probably 
it may not be as great as represented by a fall 
of over thirty per cent in the value of the in- 
surance The insurance shareholder, 
however, can comfort himself with this, namely, 
that the average price of approximately 400 
stocks had sunk to 67.7, as compared with 100 
when the great war started. This shows that 
the insurance shares are 63.7 better than shares 
in other businesses. 


present 


shares. 


CHICAGO AND THE WEST 

Underwriters Service Association.—The 
Underwriters Service Association held its an- 
nual meeting last week in Chicago. The re- 
ports of the officers showed that the association 
had a good year, the increase in business and 
the loss ratio being very satisfactory. The fol- 
lowing officers were elected: President, W. P. 
Robertson; vice-president, J. M. Thomas. Two 
new members of the executive committee were 
elected—W. L. Lerch and W. H. Lininger. 
The hold-over members of the committee are 
W. A. Chapman and W. F. Watson. 

Cook County Field Club Meeting.—The 
Cook County Field Club will hold a meeting 
on April 11. B. M. Ikert, editor of the Motor 
Age, will speak on general conditions in the 
automobile industry. 





Underwriters Salvage Company Holds 
Annual Meeting.—The annual meeting of 
the Underwriters Salvage Company was held 
in Chicago last week. During the year the 
company handled approximately $1,500,000 
worth of salvage. The new directors are H. C. 
Eddy, C. E. Dox, P. D. McGregor, J. C. Cor- 
bet and C. H. Coates, to serve three years; 
Walter D, Williams, to serve one year. 


PACIFIC COAST ITEMS 


New Pacific Department.—The Pacific 


Fire Insurance Company of New York, on 
April 1, opened its new Pacific Coast depart- 
ment, which has been placed under the manage- 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 


ment of Dixwell Davenport of San Francisco. 
The Pacific Fire has been represented on the 
Coast for a number of years by the Seeley & 
Co. General Agency of San Francisco, which 
recently resigned, but retains the representation 
of the New Jersey Fire, an affiliated company. 
Dixwell Davenport, the newly appointed man- 
ager of the Pacific Fire, also represents the 
Bankers and Shippers, which is under the man- 
agement of C. V. Meserole, president of the 
Pacific Fire, and it is understood that the de- 
sirability of handling the two companies 
through the same office was the determining 
factor in the establishment of a Pacific Coast 
department by the Pacific Fire. The Davenport 
agency also directs the underwriting of the 
Henry Clay Fire on the Pacific Coast. 


G. F. Rennie, Assistant Manager.—G. F. 
Rennie, who for the past several months has 
been discharging the duties of Assistant Man- 
ager McKee Sherrard of the Pacific Coast 
office at San Francisco of the Insurance Com- 
pany of North America and allied companies 
during Mr. Sherrard’s illness, has been ap- 
pointed second assistant manager to Pacific 
Coast Manager McClure Kelly. 


Underwriters Laboratories Transferred. 
—The Pacific Coast department of the Under- 
writers Laboratories of Chicago, which has 
been under the jurisdiction of the Board of 
Fire Underwriters of the Pacific, has been 
transferred to the jurisdiction of the Pacific 
Coast office at San Francisco of the National 
Board of Fire Underwriters. The work of the 
department will be directed by C. H. Lum, as- 
sistant general manager at the Pacific Coast 
office of the National Board, who will be as- 
sisted by R. J. Larrabee, formerly inspection 
engineer for the Detroit branch of the Un- 
derwriters Laboratories. 


Fire Tugs for San Francisco Bay.—The 
$120,000 appropriation bill which is now before 
the California Legislature to aid in providing 
for the maintenance of the two fire tugs on San 
Francisco Bay, is generally conceded to be sure 
of passage. San Francisco has agreed to pro- 
vide a like amount, which added to the State 
appropriation will be sufficient to operate the 
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Opportunity 


ACKED by the name Hartford, 
known in the insurance world for 
over a century, the agent of this 

company can go into his field with 

assurance. 


The combined service of the 
‘Two  Hartfords”, which includes 
every form of insurance except life, 
gives the agent an opportunity that 
cannot be surpassed. ‘The total assets 
of the two companies are large enough 
to imbue every ‘policy holder with a 
feeling of confidence. 








By representing these companies 
you know that your selling effort will 
be backed up. Every possible help 1s 
given you in acquiring business. 


Your agency is not complete with- 
out the ““Two Hartfords’’. 


Write today and find out what 
the ‘“IT'wo Hartfords’”’ can do for you. 
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two boats until the next session of the Legisla- 
ture two years hence. They have been tied to 
the wharves for the past two years for lack of 
sufficient funds to keep them in operation, and 
as a result San Francisco has suffered several 
very heavy fire losses along her waterfront. 


BOSTON AND VICINITY 

Succeeds H. Beldon Sly.—As was gener- 
ally expected the reports of the sub-committees 
of the Boston Board favoring the nomination 
of William H. Winkley as the nominee for 
manager to succeed H. Belden Sly was ap- 
proved by the advisory committee, and his name 
will come up for action at the meeting of the 
Board April 12. Mr. Winkley was known to 
be favored by the local committee, but the 
secret was well kept until the advisory (com- 
pany’s) committee should put the seal of ap- 
proval on his selection. Mr. Winkley is special 
agent for the Insurance Company of North 
America, with which company he has been for 
about twelve years. Prior to that he was spe- 
cial agent for the Hartford Fire under James 
H, Leighton. 

Heads Boston Board Stamping Office.— 
This week it was announced that Percy E. 
Nute had been appointed manager of the stamp- 
ing office for the Boston Board. This depart- 
ment was under the jurisdiction of former 
Manager H. Belden Sly, but it is intended now 
to operate it as a separate department, with Mr. 
Nute in charge. Mr. Nute has been associated 
with the stamping office of the Board since the 
office was created. 





Three Companies Admitted Into Texas 

The following companies have been ad- 
mitted to do business in Kentucky last month: 

Ridgley Protective Association, Worcester, 
Mass.; Hoosier Casualty Company, Indianap- 
olis, Ind.; Richmond Fire Insurance Company, 
New Brighton, N. Y. 

The first two named are stock health and ac- 
cident companies and the last named is a stock 
fire company. 


—The forest area of California and Oregon are 
to be protected against the ravages of fire during the 
coming summer season by forty De Haviland air- 
planes, according to a recent announcement by officers 
at Rockwell field, San Diego, Cal. Many of the 
airplanes have already arrived at Mather field, Sacra- 
mento, Cal., and the others are expected to be ready 
for shipment by April 1. 


Commercial Union Group to Move 

The Commercial Union Assurance Company, 
Ltd., of London, and its affiliated group of 
companies, announces that on April 18 the 
general underwriting departments will be 
located at 114 Fifth Avenue, which is the south- 
west corner of Seventeenth street. For a con- 
siderable time the departments have been 
divided, some of them at 55 John street and 
the other departments located on the sixth 
floor of 59 John street. 

The new offices uptown are commodious, well 
lighted, well ventilated and sufficiently spacious 
to permit all departments to work effectively 
together. The actual moving will be under the 
complete direction of P. T. Tebby, who has 
charge of the company’s Brooklyn business. 

It will probably be possible to serve lunch 
to the employees in the building. The change 
is being looked forward to by everybody with 
the greatest anticipation, and with the feeling 
that the work can be more effectively accom- 
plished so as to bring greater results. 


New Mississippi Company Nearly Ready to 
Operate 

Announcement has been made by G. B. Rey- 
nolds, second vice-president of the newly-organ- 
ized Mississippi Fire Insurance Company, that 
the concern would be ready to begin business 
within the next week or so. 

It has also been stated that A. F. Barbour of 
Yazoo City, Miss., secretary of the company, is 
to be in charge of the underwriting department. 
Mr. Barbour is one of the best known fire in- 
surance men in Mississippi. 

Officers recently elected temporarily have 
been permanently retained, in addition to which 
Sam P. Henry of Gulfport, Miss., has been 
made auditor. Mr, Henry is an expert insur- 
ance accountant, and has been connected with 
the Mississippi Insurance Department in the 
past. 

It was also announced that the directorate 
of the company would consist of twenty-one 
persons. 


Standard Policy in Georgia 
From May 1, 1921, the standard form of 
policy adopted by the Insurance Department 
for use in Georgia is required to be amended 
by the incorporation, under the head of “Pro- 
visions Required by Law to be Stated in this 


Policy,” of section 2476 of the Code, and a 
statement that all stipulations in conflict there- 
with are null and void. Until this is incor- 
porated in the body of the policy it must be 
used as a rider, 


Home Officers All Re-elected 
At the meeting of directors of the Home 
Insurance Company of New York this week, 
President E. G. Snow and all other officers 
were re-elected. 


Legislative Events 

The Delaware legislative session terminated recently. 
The fire department tax bill was killed. 

A bill in the Hawaiian Legislature would extend the 
time of application of the law limiting the amount 
which may be written on a single risk. 

In Iowa, a bill has passed both Houses which re- 
lates to the organization of mutual fire and tornado 
companies; also a ‘blue sky” bill as to new domestic 
companies. 

An adverse report has been made on the Rounds 
rating bill in the Maine Legislature. 

A bill in Massachusetts relating to mutual com- 
panies of other States has been withdrawn. 

A proposed law in Michigan would authorize fire 
insurance companies to invest not over twenty per 
cent of assets in home-office buildings. Another would 
increase the authorized capital of fire companies to 
$2,000,000. 

In Minnesota a bill has been introduced which pro- 
vides for the licensing of adjusters, and for making 
of reports by them; also one forbidding the inclusion 
of a cancellation clause in a policy. 

The Senate of New Hampshire has passed a bill 
fixing a time limit for the payment of fire losses. The 
House has passed the bill relating to taxation of 
foreign companies. 

In Pennsylvania a new bill which would require 
adjusters to be licensed has passed the House, as has 
also one forbidding the purchase of proxies. 

The South Dakota Legislature has adjourned, after 
extending powers of mutual companies and codifying 
hail insurance laws. 

A Vermont bill amending the reciprocal law, and 
another requiring adjusters to be licensed, have been 
signed by the Governor. A bill relating to taxation 
has passed the Senate. The Governor has signed two 
bills amending the law concerning foreign companies. 

The North Dakota Legislature has adjourned. A 
new law exempts domestic companies from the 2% 
per cent premium tax. The agent’s license fee was re- 
duced from $2 to 50 cents. The amortization plan of 
valuing securities was authorized. 


—Benno F. Bernstein has taken over the business of 
the agency firm of Kemp & McCoy, which recently 
confessed financial embarrassment. Liabilities were 
stated to be $45,000, with assets principally repre- 
sented in the good-will of the agency, which included 
the Allegheny Underwriters, Federal Union, Mercan- 
tile Fire and Marine, Security, Connecticut, and the 
London and Lancashire Indemnity. 
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WHEN YOU THINK OF GRAND RAPIDS 


Nearly every large city in the United States 
and many small ones are known for some spe- 
cial industry. For many years Grand Rapids, 
the home of the Peninsular Fire, has been 
famous for its furniture products. 


To fire insurance men, however, the city of 
Grand Rapids is now more than a furniture 
town. Mention its name and they will im- 
mediately think of the Peninsular Fire. The 
company has made rapid strides toward a posi- 
tion of prominence in the insurance world. 
This is because it is able to offer its clients and 
agents attractive service plus the assurance of 
financial strength and sound growth. 


THE PENINSULAR FIRE 
INSURANCE COMPANY OF AMERICA 


COLON C. LILLIE J. FLOYD IRISH 


PRESIDENT SECRETARY AND 
MANAGING UNDERWRITER 
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CoMPANY 


Pita; actor west sedeccnvas 
Agricultural, Watertown ....... 
Albany, Albany ......+..+.e.- F 
Allemannia, Pittsburgh ........ 
Alliance, Philadelphia Loa aude 


American, Newark .<c6éccoscces 
American Alliance, New York... 
American Central, St. Louis.... 
American Druggists, Cincinnati. . 
American Eagle, New York..... 


American Equitable, New York. 
American Fire, New York...... 
American National, Columbus. . 
Assurance Co. of America, N. 
Atlantic City, Atlantic City.. 


Atwood Fire, New York..... se 
Automobile, Hartford ......... 


Baltimore American, Baltimore. 
Bankers and Shippers, N. 
Boston, BOS 25 ossic ce dcwcse 


Bufialo, Buiialo® 6:3:é0s00<acee 7 
Caledonian-American, N. Y.... 
California, San Francisco..... . 
Camden Fire, Camden......... 
Capital Fire, Concord ........ 


Central Nat’l Fire, Des Moines. 
Chizens: (St. LOmin... 52 <os< scene 
City of New York, New York. 
City, Sunbury, Bae ee. ee 
Cleveland National, Cleveland. . 


Colonial, New York: ....¢.0<0< 
Columbia, Pereey. Otis s «cece 
Columbian National, Detroit. 
Commerce, Albany ...2<0%01 
Commercial Union, New York... 


Commonwealth, New York...... 
Concordia, Milwaukee ......... 
Connecticut, Hartford ........ . 
Continental, New York........ 
County, Philadelphia ... 2.00. 


Detroit F. and M., Detroit..... 
Des Moines Reins., Des Moines. 
Detroit National, Detroit aidieval ever 
Bice, ‘GrensuorG <<<. c10i ose 
Dubuque F. and M., Dubuque.. 


Eagle Fire, Newark..........0- 
Eastern, Atlantic Cilty......... 
Equitable F. & M., Providence. 
Excelsior, Syracuse re ee 
Federal, Jersey City........0.. 


Federal Union, Chicago........ 
Fidelity Fire, Sumter ......... 
Fidelity-Phenix, New York..... 
Fire Association. Philadelphia. . 
Firemans Fund, San Francisco. 


Firemens, Newark o..0%« ss«ss 
Firemens of Washington. D. C. 
Fire Reassurance, New York... 
Franklin, Philadelphia ......... 
Georgia Home, Columbus ...... 


Girard F. and M., gaan 
Glens Falls, Glens Falls...... 
Globe, Pittsburgh ae Cee ans 
Globe and Rutgers, New York. 
Globe National Fire, Sioux City. 


Granite State, Portsmouth..... e 
Great American, New York..... 
Great Lakes, Chicago......... 
Great Union F. & M., N. Orleans 
Guaranty Fire, New York...... 


Hamilton, _New York..-......... 
Hanover, New York.......26-< 
Warwionia, PUMAIG ss0s<0s0<~< 
Hartford, Hartford ........... 
Hawkeye Securities, Des Moines. 


Henry Clay, Lexington ......:.. 
Home, New York..........0+: as 
Home F. and M., San Francisco. 
Hudson, New Manca) oes A 
Imperial, INGW “MOG scecep cesicaie 


Importers and Exporters, N. Y. 
ndependence, Philadelphia 
Indus am, PO evr tatn snes 
Ins. Co. of North Am., Phila. 
Ins. Co. of State of Pa. “5 Phila. . 


International, New York....... 
Inter-Ocean Reins., Cedar Rapids 
Inter-State, Beng. Oo oe cee 
lowa National, Des Moines..... 
Knickerbocker, New York... 


Cash 
Capital 


5,000,000 


1, 000, 000 


2,000,000 
1,000,000 
1,000,000 

300,000 
1,000,000 


500,000 
200,000 
500,000 
200,000 
200,000 


300,000 
2,000,000 
500,000 
1,000,000 
1,000,000 


400,000 
200,000 
1,000,000 
1,250,000 
300,000 


500,000 
200,000 
1,000,000 
600,000 
839,580 


200,000 


200,000 


500,000 
750,000 
1,000,000 
10,000,000 
400,000 


500,000 
282,950 
200,000 
500,000 
500,000 


400,000 
200,000 
,000,000 
200,000 
1,000,000 


200,000 
200,000 
2,500,000 
1,000,000 
3,000,000 


— 


1,250,000 
200,000 
400,000 

1,000,000 
200,000 


1,000,000 
1,000,000 
300,000 
700,000 
1,000,000 


200,000 
10,000,000 
400,000 
250,000 
200,000 


200,004 
1,000,000 
200,000 
4,900,000 
1,000,000 


450,000 
6,000,000 
500,000 
500,000 
500,000 


700,000 
200,000 
300,000 
5,000,006 
1,000,000 


1,000,000 
722,500 
259,150 
500,000 
600,000 


FIRE INSURANCE IN THE UNITED STATES IN 1920 

The following tabulation shows the aggregates of the fire insurance business transacted in the United States in 1920, and the financial condition of the companies as 
of January 1, 1921. The figures are compiled from the sworn reports of the various companies by Tue Spectator of New York, and are issued in advance of the State 
Insurance Department report. The list comprises all American and foreign stock fire insurance companies sapnatings 8 to the New York Insurance Department, some of 
which also transact marine insurance: 


Total Assets 


Jan. 1, 
1921 


$ 
40,872,542 
7,482,210 
1,398,734 
2,975,861 
5,398,966 


4,279;176 


2,904,675 
1,181,262 
1,282,710 
1,205,905 

526,596 


711,876 
11,896,417 
1,614,099 
4,138,612 
13,616,501 


3,690,977 

649,431 
3,395,794 
7,346,653 
1,281,139 


1,213,982 
1,174,872 
2,938,138 
1,452,730 
1,937,727 


881,770 
2,109,194 
1,981,305 
1,002,829 
2,041,214 


4,371,581 
4,640,812 
12,142,182 
40,857,878 
1,087,025 


3,264,973 
606,900 
493, 497 
»f37,022 


3,077 ,945 


1,493,721 
483,132 
3,267,662 
360,531 
6,405,420 


726,190 
645,991 
27,863,468 
16,189,923 
24,238,621 


9,733,169 
491.696 
3,305,135 
6,347,275 
781,350 


4,006,570 
10,100,510 
1,338,330 
42,765,375 
2,201,324 


7:000, 131 
480,099 
55,626,948 
1,806,726 


1,168,937 
62,015,139 
2,905,016 
9 3935 ), 8? 9 3 
2,145, 700 


2726. 896 


41,781,008 
5,026,232 


1 


1 


1 


oo Surplus—, 


an. 1, 
1921 


$ 
10,214,910 
1,614,093 
533,840 
812,817 
1,106,356 


2,906,181 
959, 547 





5 
7 
7 


918,52 
637,715 
204,140 
260,391 


500,905 


215,672 


322,749 
1,724,512 
705,236 
974,154 
3,656,316 


2,024,642 
261,188 
615,514 

1,013,448 
350,618 


250,537 
259,228 
716,004 
179,415 
320,285 


306,090 
542,706 
191,442 
444,879 
310,706 


1,278,505 
609,142 
3,270,958 
9,047,272 
228,942 


1,298,316 
103,359 
214,817 
344,343 
478,976 


166, 684 


449,841 
2,713,140 
277,698 
1,361,312 
211,491 


425,530 
0,013,906 
340,900 


680,019 
973.236 
271,042 
,058,289 
485,960 


poe: 333 

451,744 
308,495 
606.098 
668,268 


to 


400,263 
100,076 
107,820 
,418,638 
558,131 


~ 


880, _ 
278,93 
58.705 
283,394 
322,274 


Jan. 1, --Net Premiums Written—, 


1920 


$ 
10,705,995 
2,011,600 
541,331 
1,085,872 
1,511,276 


3,189,533 
1,048,346 
1,517,005 

277,708 
1,060,722 


401,177 
295,785 
299,349 
490,581 
208,901 


2,050,551 

690,530 
1,000,000 
4,043,760 


2,073,291 
316,276 
693,658 

1,118,329 
350,244 


305,476 
332,047 
279,223 


406,468 


323,712 
813,394 
145,422 
409,751 
421,517 


1,227,064 
701,843 
3,032,205 
11,364,824 


255,756 


664,669 


430,147 
123,568 
869,758 

91,090 
990,190 


93,81 
100, 643 
0,834 





5.299.768 


2,488,810 
121,149 
1,298,019 
180,882 


473,047 
2,695,465 
271,063 
10,073,781 
239,301 


403,628 
11,010,377 
348,509 


200,715 


615,823 
929,368 
248,783 
14,128,807 
445,359 


200,821 


10,7 289 397 
651,118 


1,152,170 
| 48,523 
279.514 
416,739 





II 


1920 


$ 
26,945,654 
4,823,848 
540,015 
1,604,930 
3,420,253 


5,366,763 
258,699 
2,693,229 


2,197,831 
z; 216,830 





91,094 
11,266,801 
331,712 
1,950,858 
8,295,791 


919 


$ 
22,032,989 
3,803,376 
498,731 
1,324,752 
2,490,480 


1,266,101 
467,726 
393,601 
473,847 
140,380 


53, 
"304. &39 
1,156,887 
7.444526 





393,055 


627,826 





869, 686 


469,153 
1,102,024 
843,330 
326,934 
1,568,744 


2,699,539 
3,181,142 
7,646,826 
18,789,498 
1,060,474 


1,366,312 





1,418,0: 36 
127,036 
5,378,824 


18,961,522 


5,764,265 
114,019 
3,483,056 
3,138.005 
328,219 


1,735,478 
6,105,968 
636,795 


25,442,098 


1,042,080 


1,081,261 


21,468,735 


502,970 
11,081 
264,140 


1,321,843 
4,566,302 


1,959,380 
226, 962 





29, srr aee 
2°889,194 


4,983,402 
117,900 
300,668 
445,322 

1,094,767 


439,161 
960,285 
832,902 
280,548 
1,245,270 


030,902 
"48 3,699 
61634" 685 
,991,354 
767,991 


Ss sete ye 


1,214,650 








*Total 
Income 
1920 


$ 

27,866,942 
5,187,541 
609,306 
1,741,029 
a3,765,151 
10,231,507 
1,669,242 
5,581,631 


2,887,770 


b2,616,574 
1,254,624 


149, 406 


c410, 333 





8,843 23 


1,152,100 
263,147 
2 ,272,176 
5,495,021 
598,863 


459,89 
659,271 
d1,095,170 


968,430 
501,266 


pimps 


376 ,543 
1, 632,320 


2,860,288 
3,364,320 
8,121,482 
20,914,706 
1,110,751 
1,498,378 

530,842 

126,339 
1,168,716 
1,857 "923 

848,566 


10,577,820 


) 520,567,349 


6,141,038 
3,837,440 
3,361,920 
357,275 


1,580,893 1,883,187 
5,407,282 6,828,221 
599,763 704,774 
17,526.451 26,844,249 
928,902 1,142,389 
983,648 1,150,855 
18,175,863 23,305,075 
253,313 652,253 
acess ee 
938,559 1,400,385 
4,050,631 4,836,445 
35,103,081 43,261,282 
608,041 652,644 
474,450 651,919 
35,036,287 48,204,880 
2,254,703 2,988,202 
707,172 1,138,884 
710,965 1,119,916 
1,345,052 2,067,332 
167,096 246,665 
582,714 800,104 
20,999,580 931,870,627 
=. 542, 923 3,108,720 
2,235,411 5,261,033 
aadkenaa 175,080 
386,940 341,971 
306,993 499,079 


607,325 h1,253,272 


7---Losses Paid-—, 
1920 1 


$ 
12,344,945 
2,300,540 
243,472 
659,221 
1,626.597 


3,964,907 
604,210 
1,654,524 
91,393 
1,159,761 





56, 031 


3,101 
6,330,577 
141,654 
1,130,259 
4,187,572 


458,155 
31,289 
859,742 
2,446,293 
222,438 


130,347 
237,804 
571,373 


422,657 
216,433 


726,722 
439,908 
125,753 


695,398 


1,028,526 
1,327,549 
3,285,029 
7,587,067 

359,662 


604,902 
72,860 
64,651 

367,305 

677,035 


314,016 
90,152 





3,217,565 
300,486 
13,112,802 
499,307 


514,944 
9,937,262 
167,880 
60 

52,002 


696,089 
2,143,637 
18,422,923 
378,415 


234,143 
19,887,175 
1,626,875 
401,825 
369,642 


1,138,917 


13,332, 915 5 
1,478,942 


2,086,361 
* 260,416 
149.559 
596,923 


919 


$ 
8,876,116 
1,855,061 
182,832 
449,378 
940,813 


2,847,180 
401,127 


857,726 


732,080 
23,738 
88,791 

154,623 
91,419 


3,794,238 
97,128 
93,641 

3,445,877 


333,523 
6,732 
529,540 
1,740,598 
184,174 


67,882 
202,604 
510,903 


292,126 


122,876 
346,269 
413,888 

92,974 
517,837 


970,436 
833,648 
2,599,734 
5,715,883 
334,937 


141,836 
246,639 
565,021 


232,198 
56,617 
307,803 
1,901 
2,116,519 


219,319 
65,160 
5,238,1 20 


465,293 
7,136,299 
66,483 


13,574,745 
163,370 


174,052 
13,957,847 
769,206 
66,218 
262,837 


869,629 
66,992 
327,581 
8,593.592 





Dividends 


to Stock- 
holders 
1920 


$ 
1,200,000 
200,000 
30,000 
44,000 
131,250 


400,000 
200,000 


140,000 
108,000 


“200,000 
60,000 


280,000 


100,000 
20,000 


144,910 
22,400 


2,000,106 
19,970 


60, 000 


60,000 
16,000 
75,000 


630, ‘000 
300,000 


180,000 
16,000 


60,000 
240,000 

36,000 
420,000 


28,000 
1,500,000 


23,996 
100,000 
27,000 


59,757 
100,000 


"40,000 


7 Total 
Disburse- 
ments 
1920 


$ 
23,786,999 


2,998,658 


8,326,400 
1,364,244 
3,722,479 


2,284,070 
873,448 
"441,029 
133,137 


22,620 
11,265,238 
352,048 
1,843,636 
7,711,375 


1,043,666 
147,028 
1,735,031 
4,646,612 
476,597 


354,200 
491,793 
1,000,807 


*'$27,272 
442,511 
813,510 


298,194 
1,335,083 


2,116, 586 


17,124,582 
751,124 


1,251,578 
221,053 
128,173 
798,842 

1,495,746 


603,345 
142,004 
1,113,071 
94,496 


547,475 
420,538 
14,508,657 
9,075,695 
17,736,078 


5,390,055 
3,124,727 
2,385,286 

360,792 


1,565,640 
5,992,307 
660,823 
19,699,568 
895,673 


986,898 
19,643,064 
385,176 


"135, 961 


1,032,488 
4°140,301 
36,744,693 
855,225 


504,516 
38,299,474 
2,825,822 
863,583 
815,765 


1,855,742 
193,560 
679,538 

25,247,727 

2,718,518 


4,054,805 
50,162 
428,626 
343,948 
1,096,862 
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FIRE INSURANCE IN THE UNITED STATES IN 1920—Continued. 


Cash 

CoMPANY — 
Lumbermens, Philadelphia...... 250,000 
Marine and Motor, Galveston... 200,000 
Marquette National, Chicago.... 300,000 
Maryland Motor Car, Baltimore. 500,000 
Massachusetts F. and M., Boston 500,000 
Mechanics, nat pep stew 600,000 
Mechs. & Traders, New Orleans. 300,000 
Mercantile, New Wath S50 1,000,000 
Merchants Fire, New York..... 400,000 
Merchants Fire, Denver........ 200,000 
Merchants and Shippers, N. Y.. 200,000 
Michigan F. and M., Detroit. 400,000 
Milwaukee Mechs., Milwaukee. . 1,250,000 
Minneapolis F. & M., Minneap. 200,000 
Nat’l-Ben Franklin, Pittsburgh.. 1,000,000 


National Fire, Hartford........ 2,000,000 
National Liberty, New York.... 1,000,000 
National Reserve, Dubuque..... 300,000 
National Trades, Chicago...... 200,000 
National Union, Pittsburgh..... 1,300,000 


ng ee 500,000 
New Brunswick, New Brunswick. 500,000 
New England, Pittsfield........ 200,000 
New Hampshire, Manchester. . 1,750,000 
New Jersey, Newark........... 1,000,000 
Niagara, New. Yorks ..:.'.00 200+ 2,000,000 
North Am, Nat’l, Des Mcines. 552,750 
North Carolina Home, Raleigh. 400,000 
Northern, New York.......... 500,000 
North River, New Work....0<.0... 2,000,000 








Northwestern F. & M., Minneap. 400,000 
Northwestern Nat’l, Milwaukee. 1,000,000 


Old Colony, Boston ........... 1,000,000 
OL 1,000,000 
Pe NW, MOT ss sans ess ei0 400,000 





Pacific National, Sacramento.. 250,000 
Palmetto, Sumter chktnnmeeess 400,000 
Peninsular Fire, Grand Rapids. . 895,700 
Pennsylvania, Philadelphia ..... 750,000 
Peoples Fire, Frederick, Md.... 200,000 
Peoples National, Philadelphia. . 1,000,000 
ee ee 3,000,000 
Pittsburgh, Pittsburgh......... 200,000 
Potomac, Washington ......... 200,000 
Preferred Risk, Topeka ........ 475,500 


Providence Washington, Prov... 1,000,000 
Cee, Mew VOTE ...06sse0cess 2,000,000 
Reliable Fire, Dayton.......... 250,000 
Reliance, Philadelphia .......... 400,000 
Republic Fire, Pittsburgh...... : 200,000 
Rhode Island, Providence...... 600,000 
Richmond, New York.......... 200,000 
Rocky Mountain, Great Falls. 279,200 
Rossia Ins. Co. of Am., Hartford. 400,000 
Safeguard, New Yo eck 200,000 
Savannah Fire, Savannah...... 200,000 
Security, New Haven.......... 1,000,000 
South Carolina, Columbia ...... 200,000 
Southern Home, Charleston.... 300,000 
Springfield F. & M., Springfield. 2,500,000 
St. Paul F. and M., St. Paul. 2,000,000 
Standard Fire, Trenton........ 200,000 
Standard Fire, Hartford ....... 500,000 
ee ae o: , 500,000 
Sterling Fire, Indianapolis...... 850,000 
Stuyvesant, New York......... 700,000 
Superior Fire, Pittsburgh...... 600,000 
SIE MEEBO - 5 vnie's nis.'a:0 0010000 200,000 
Union Reserve, New York..... 500,000 
United American, Pittsburgh... 200,000 
United Firemens, Philadelphia. . 400,000 
United States, New York....... 1,400,000 
Utah Home Firc, Salt Lake City. 400,000 
Victory, Philadelphia Seine cre tare sg! 500,000 
Virginia F. and M., Richmond.. 500,000 
Vulcan Fire San Francisco..... 500,000 
Vulcan Fire San Francisco..... 500,000 
Washington Marine, New York. 400,000 
Westchester, New York........ 1,000,000 
Western Alliance, Chicago...... 350,000 
Western, Pittsburgh ........... 300,000 
Wheeling Fire, Wheeling....... 200,000 
t Foreign Companies 
SE OS Se 200,000 
Alpha General, Calcutta ....... 200,000 
Atlas Assurance, London....... 200,000 
Baltica, Copenhagen ..... Mateos 400,000 
British America, Toronto....... 200,000 
British General, London........ 200,000 
Caledonian, E dinburgh Ewieieieiele 200,000 
Century, Edinburgh PnuinGie sis kic 400,000 
Christiania General, Christiania. 200,000 


City Equitable Fire, London.... 200,000 


Total Assets 
jan. 1, 
1921 
a 
2,110,365 
521,455 
1,504,303 
1,161,498 
1,194,549 


2,789,829 


7,883, '210 


3,908,460 
2,314,675 
688,353 
10,277,227 
2,351,059 


2,828,305 


569,130 
1,121,611 
1,622,589 

10,342,331 

429,244 


1 ,367,8 38 


9,734,872 
17,044,650 
1,122,628 
1,859,375 
1,436,116 


3,161,871 
1,557,570 
1,001,015 
11,109,937 
1,091,617 


414,624 
7,669,544 
791,841 
759,236 
20,374,875 


19,214,444 
1,559,364 
1,600,179 
3,064,194 
2,501,241 


2,709,425 
3,067,549 

620,351 
1,155,761 
1,011,397 


1,718,026 
12,569,532 
2 508, 683 
1.470.178 
2,929,446 


1,649,127 
1,649,127 
1,745,234 

10,688,471 


818,761 
752,705 


634,260 


1,335,131 
1,032,385 
5,396,711 
2,529,374 
2,209,039 


757,702 
3,507,178 
1,047,953 
5,665,427 


921,316 , 


c— Net eis 


an. i, 
1921 


$ 
1,126,084 
67,589 
201,363 
17,573 
326,371 


564,542 
1,029,332 


208,799 


116,202 
467,632 
1,405,023 
140,538 
601,342 


6,318,306 
3,505,957 
249,156 
137,702 
804,616 


841, 621 





228,895 
1,912,300 
1,134,348 
1,394,086 

718,607 


254,909 
129,061 
209.974 
2,265,058 
86,988 


189,542 
8,974,421 
85.686 
223,194 
379,675 


3,011,322 
5,024,199 
632,936 
138,377 
241,616 


441,872 
460,642 
230,882 
2.584.089 
425,340 


103,962 
1,410,512 
72,048 
170,628 
4,033,418 


5,062,537 
623,839 
369,034 
689,073 
543,456 


253,622 
585,341 
165,505 
481,036 
226,608 


109,713 
2,878,547 
899,262 
340,366 


290,899 
68,334 
157,640 


345,796 
603,342 
1,586,492 
950,412 
533,009 
524,838 
921,822 
540,031 


1,243,384 


340,881 


Jan. 1, —Net Premiums Written 
1919 


1920 1920 
$ $ 
1,212,477 421,772 
82,164 359,497 
301,445 1,101,554 
97,692 1,125,137 
233,238 249,213 
655,162 1,138,978 
963,346 1,170,060 
1,013,457 2,272,724 
1,077,911 3,323,711 
208,962 489,922 
228,263 159,153 
463,130 1,420,025 
1,419,395 4,438,279 
124,673 1,121, 619 
786,120 3,363,596 
6,057,578 17,000,638 
8,111,913 6,861,224 
308,487 550,163 
155,108 131,820 
954,750 858,2 


723,460 
331,463 
9,513,381 
382.745 


3,371,319 
972,164 

374,437 
2,476,058 


301,426 
2,010,911 
1,240,033 
1,475,952 

581,467 


228,961 
138,942 
420,657 
2,184,882 
109,027 


281,158 


372,275 


3,111,536 
5,477,601 
656,491 
169,479 
220,675 


514,787 
433,954 
206,225 
3,048,070 
400,167 


135,152 
1,382,442 
69,592 
114,400 
4,142,767 


5,444,332 
602,285 
324,852 
398,091 
542,462 


182,404 
481,012 
171,109 


156,067 
2,913,109 
1,329,327 

505,455 
1,126,541 


422,818 
422,818 
223,718 
1,708,455 


1,352,837 
1,205,424 
779,500 


"900,812 
682,530 
1,050,831 


I2 


2,834,064 
1,590,017 
399,875 
5,380,625 
400,177 


10,068,280 
379,000 
371,399 

1,539,299 
5,474,992 


2,347,941 
5,248,354 
1,810,595 
2,967,492 
1,836,241 


96,461 
760,140 
547,209 

6,103,614 
165,332 


1,101,936 
11,529,140 
449,803 
604,544 
630,562 


7,171,412 
10,079,768 
202,649 
1,131,143 
943,325 


2,084,161 
990,721 
499,469 

9,586,618 
429,920 


141,847 
5,582,516 
762,509 
412,947 
13,618,836 


13,978,047 
655,724 
755,531 

2,110,318 
1,195,429 


1,835,271 
1,794,528 
325,816 
310,864 
546,681 


622,368 
8,350,288 
1,322,399 

890,658 
1,364,834 


997,778 
52,870 
1,030,841 
8,316,689 


98,764 
414,860 
251,058 


1,641,517 


313,961 
2,611,166 
594,004 
5,493,763 
774,515 








$ 
381,237 
127,924 
905,109 
736,285 
1,276,107 


907,673 
1,041,133 
1,763,136 
1,811,804 

415,528 


56,810 
1,249,917 
3,764,013 
1,316,000 
2,782,650 


15,147,347 
5,972,961 


1,390, 656 
4,401,886 





2,856,783 
5,085,251 
1,598,261 
2,618,036 
1,846,817 


57,695 
579,942 
4,777,364 
116,578 


1,030,976 
9,601,253 
440,244 
447,727 
402,312 





6,507,705 
8,634,736 
171,278 
1,013,184 
813,897 


1,643,796 
842,548 
406,368 

10,453,218 
315,172 


48,300 
4,992,120 
487,725 
171,397 
10,220,492 


12,620,459 
599,616 
751,641 

1,205,112 
753,220 


1,347,789 
1,575,873 
289,832 


509,191 


579,304 
6,511,122 
559,947 


1,254,819 


843,729 
69,542 
1,228,408 
7,018,343 


54,947 
422°195 
234,656 


678,519 
3,448,258 
743,124 
1,468,058 


2,134,087 
405,514 
3,663, mae 








*Total 
Income 
1920 
$ 
518,295 
1,164,581 
*'323,776 
1,631,900 


1,515,760 
4,755,557 
1,164,354 
3,604,024 


a 

Is 
~I 
co) 
© 
cS) 
—- 
a 


6, 290,227 
2,973,666 


10,690,457 
429,210 
408,374 

1,652,063 

5,996,969 





2,431,363 
5,666,659 
1,983,431 
3,167,809 
1,936,080 


800,221 
582,344 
6,522,421 
189,005 


1,222,852 
12,683,540 
479,786 
643,859 
770,353 


7,601,574 
10,739,834 
250,154 
1,204,304 
1,007,299 


2,189,009 
1,054,088 
546,707 
10,109,709 
465,263 


153,754 
5,950,449 
799,592 
486,22 
14,392,660 


14,786,200 
721,065 
819,197 

2,580,986 
1,327,585 


1,923,734 
12,005,618 
356,591 
m828,265 
597,362 


721,263 
8,909,098 
1,447,714 

939,738 
1,484,882 


1,075,258 

65,929 
1,128,751 
8,765,342 


133,455 
446,320 
283,139 


1,189,311 

0452,726 
4,288,201 
2,212,199 
1,739,632 


315,243 
2,847,119 
636,802 
5,692,097 
793,371 








7-—Losses Paid—, 
1920 1919 


$ 
201,473 
193,743 
516,262 
484,876 
742,034 


469,837 
464,587 
961,213 
1,085,148 
209,418 


75,705 
662,873 
1,926,642 
584,846 
1,392,971 


7,476,263 
2,951,662 
128,490 
64,820 
2,224,340 





2,391,368 
1,120,235 


4,094,021 
174,025 
111,245 
671,835 

2,236,131 





$ 
128,834 

20,657 
334,281 
292,889 
760,514 


331,803 
384,436 
832,646 
955,047 
136,848 


4,575 
529,284 
1,436,040 
648,046 
1,091,407 


5,663,904 
2523, 102 
12,391 
29,526 
1,525,145 


893,553 
945,324 
1,879,814 
847,928 


2,790,085 
""71,049 
536,294 
1,617,306 


Dividends 
to Stock- 
holders 
1920 


$ 
50,000 


42,500 
"100,000 
85,000 
24,000 


40, 000 
187, 500 
20,000 
180,000 


400,000 
225,000 


127, 795 
24,921 





239,596 
50,000 


250,000 


200, 000 








tTotal 
Disburse- 
ments 
1920 









$ 
440,407 





1,060,498 





873,726 
991,476 
967,819 
1,919,775 
2,280,523 
457,770 





1,322,7 58 
3 ,919,909 











15,126,060 
6,037,413 
323,201 
128,856 
4,739,292 


2,377,370 
1,945,923 

238,931 
4,791,816 
1,398,060 


8,298,003 
349,249 
264,024 

1,392,297 

4,671,996 

























1,084,883 
2,651,905 
911,745 
1,301,134 
891,053 


29,220 
304,557 


258, 506 





4,105,021 
4,390,336 
72,731 
521,083 
365,826 


926,334 
434,699 
219,917 
7,024,304 
138,979 


30,979 
2,577,322 
282,208 
85,601 
5,399,637 


6,643,145 
285,328 
306,926 
761,278 
490,960 


902,340 
723,920 
154,320 

21,628 
271,263 


337,928 
3,388,888 
393,284 
159,860 
582,069 


526,244 
29,487 
1,421,467 
3,698,682 


99,991 
197,885 
138,684 


456,351 
17,266 
1,797,006 
793,145 
794,761 


36,360 
1,235,375 
234,208 
2,314,857 
129,948 














1,323,330 
1,858,886 
759,422 
960,409 
929,317 


20,752 
159,765 
2,088,805 
28,714 





488,016 
3,731,306 
248,444 
175,143 
110,571 


2,647,324 
3,514,895 
40,103 
439,946 
300,495 


647,451 
297,344 
195,390 
6,672,430 
82,850 


17,226 
1,851,336 
105,350 
58,908 
3,951,993 


5,166,771 
212,191 
383,362 
429,717 
421,429 


691,687 
512,623 
141,562 


254,382 
2,469,811 
"919,424 


3, 187, 193 


82,322 
204,815 
100,979 


218,816 
1,445,092 
119.979 
750,100 


1,086,270 
170,460 
1,267,476 





40,000 
200,000 
80,000 
100,000 
60,000 


“40,000 
"150,000 
20,000 


50,000 
1849,564 
12,000 


16,260 


160,000 
600,000 
37,500 
32,000 
26,000 


60,000 
20,000 


400,000 


“100, 000 
14,000 
30,552 

400,000 


350,000 


“0,000 
20,000 
"36,000 
16,000 


140,000 
96,000 


12,000 


“12/000 
18,000 














2,066,358 
5,298,002 
1,647,075 
2,693,801 
1,529,221 
























165,261 


1,089,449 
10,442,571 
439,113 
468,873 
529,410 



















6,948,810 
9,237,997 
220,241 
1,088,295 
839,265 


1,833,517 
858,987 
393,921 

10,897,799 
317,941 


78,534 
5,104,938 
612,983 
278,108 
11,283,082 


12,021,978 
588,237 
696,369 

1,485,942 
971,344 


1,441,277 
1,659,038 
321,978 
195,357 
556,809 













634,348 
6,961,718 
997,223 
490,917 
1,235,220 


948,258 
68,445 
1,614,432 
7,308,763 


178,719 
406,715 
287,284 


906,728 
162,308 
3,482,176 
1, 373, 065 
1, 549, 800 


145,519 


4,193, 374 
"375, 681 












Pat 


Phe 
Phe 
Pru 
Rei 
Roy 


Roy 
Rus 
Salz 
Scai 
Sco 


Seer 
Ska: 
Ska 
Spar 
Stat 


Sun, 
Svea 
Swis 
Toki 
Unic 


Unio 
Unio 


Urba 
War; 


West 
West 
Worl 
York 


ance | 
foreigy 
Premit 
Proper 
Which 
paid ji 
Paid, 
cludes 
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FIRE INSURANCE IN THE UNITED STATES IN 1920—Continued. 
| : Dividends 7Total 
e- Total Assets —~—Net Surplus— . ; re *Total to Stock- Disburse- 
; Cash Jan. 1, Jan. 1, Jan. 1, —Net Premiums Written— Income 7—Losses Paid—, holders ments 
Company Capital — 1921 1920 1920 1919 1920 1920 1919 1920 1920 
$ $ $ $ $ $ 
4107 Commercial Union, London..... 400,000 14,284,939 4,546,641 4,466,694 9,570,095 10,394,696 10,029,634 5,811,094 4,294,514 on 9,480 056 
sail Consolidated Assurance, London. 200,000 2,239,670 507,637 508,209 2,203,487 ws eevee 2,235,947 SICAME TF occcaeck Hkeadnces 1,284,566 
198 Eagle, Star & Brit Doms., Londou 400,000 5,032,435 993,192 903,642 5,310,277 2,159,412 5,452,944 1,866,067 Ce 3,793,394 
sine First Russian, Petrograd. Gait 200,000 3,356,208 696,512 951,701 2,889,675 2,433,698 3,011,774 1,524,395 1,276,176 ..... Rac 2,599,791 
726 Fuso Marine and Fire, Tokio... 200,000 308,479 308,479 Jesateee ) “Wands — Uaeesewe . Sacer ree wdeweesha adeukdng 4) Rewks owe pee 5 
476 General Fire Assurance, Paris.. 200,000 1,717,405 567,611 553,344 1,137,824 1,100,222 1,201,311 638,281 2 | en a ie 1,115,305 
819 Jakor, Moscow: .....scssesees 200,000 4,345,253 1,236,559 1,252,151 3,072,397 2,377,267 3,241,009 1,393,509 1,696,482 ..... as 2,443,283 
775 Lancashire & Cheshire, Liverpool 200,000 509,340 SOG SES acitconde Sesesese “eencces . 5OG68S... cecceces assdiece xe Fe Sactewee "1,642 
523 Law, Union and Rock, London.. 200,000 1,660,971 807,835 842,981 884,850 543,550 948,870 308,980 SEU ROR a. 680,801 
770 Liv. & Lon. & Globe, Liverpool.. 400,000 19,598,895 4,547,062 5,749,429 14,297,399 12,857,014 15,020,756 6,517,934 5,320,067 ........ 12,028,011 
see London & Lancashire, Liverpool. 200,000 7,652,939 3,053,342 2,748,442 4,262,407 3,864,684 4,516,627 1,840,205 1,422,906 ........ 3,632,302 
758 Lon.& Prov. Marine & Gen., Lon. 200,000 628,085 596,160 .....0.. HOdies Locos. 668,642 ..... es Se ae "24,394 
909 Lon. & Scot. Assur. Corp., Lon. 400,000 1,607,976 964,708 924,861 893,080 202,848 957,236 257,765 ee 558,050 
4 London Assurance, London..... 400,000 7,502,641 2,612,921 2,372,843 5,388,568 4,435,708 5,680,840 2,824,899 1,900189° ........ 4,986,371 
060 Metropolitan National, Havana.. 200,000 800,377 SG5:S0@- ee ceeus 407,570 a ghaareee 417,804 A Oe Peer ee 129,452 
413 Moscow, Moscow ......--++0-+ 200.000 3,574,746 849,000 1,118,510 2,901,532 2,458,699 3,040,687 1,557.875 1,434,708 ........ 2,600,074 
aa National, Ccpenhagen ......... 400,000 3,372,831 590,452 700,046 3,465,263 3,025,958 3,579-788 2171/9295 1.744.085 ........ 3,279,769 
856 Nationale, Paris ...........00¢ 200,000 1,456,520 467,185 557,855 966,983 953,418 1,013,704 485,888 323,901 ........ 899,916 
292 Netherlands F. & L., The Hague. 200,000 1,565,144 663,861 679,826 748,136 732,192 799,191 400,102 29G680 oo. des 666,863 
370 New India, Bombay .......... 200,000 1,007,627 1,007,627 ....... a) See wee, aeveees @ Velbalacdete | Gdwadten: wtedevse P 
923 New Zealand, Auckland....... 400,000 2,483,492 955,573 1,120,738 1,695,185 1,220,899 1,787,217 652,244 «4° 282,312 111222! 1,362,130 
931 Nippon Fire, Tokyo ........... 200,000 1,270,735 609,399 588,696 931,346 155,402 968,004 201,167 * 25,476 ...... "539,243 
816 Nordisk Reins., Copenhagen.... 200,000 1,136,930 329,709 705,563 + 1,149,412 246,030 1,187,040 340,846 i” Speen 736,999 
060 Norske Lloyd, Christiania...... 400,000 4,190,211 828,325 1,051,459 2,886,820 4,051,502 3,102,842 3,099,642 3,600,568 ........ 3,960,986 
003 North Brit. & Mercantile, Lon 400,000 12,422,291 3,804,589 3,492,898 8,497,523 7,375,260 8,973,144 3,755,851 3,359,182 7,07 
it. ile, a i 2,422, 26 ,804,589 3,492,898 8,497,523 7,375,2 8,973, ,755,8! Lis Cee 0 2 
249 North China, Shanghai......... 400,000 1,038,480 850,138 856,559 272,080 278,613 318.472 206,274 190 i eee 087170 
024 Northern, London ............ 200,000 9,574,615 3,124,853 2,544,965 6,347,623 5,323,118 6,655,299 3,068,752 2,166.420 ........ 5,528,484 
1297 Northern, Moscow .........++. 200,000 804,473 639,966 611,186 161,870 554,964 210,502 357,761 + '572/007'—s««s«s "435,740 
,996 Norwegian, Christiania ........ 400,000 2,217,741 871,332 688,091 1,385,317 1,921,436 1,513,600 1,349,422 2,397,588 ........ 1,729,030 
358 ; ae 5 
ie ne Norwegian Atlas, Christitnia.... 400,000 2,542,311 813,699 962,223 2,334,600 1,613,847 2,420,497 925,344 474,480 
oe Norwich Union, Norwich...... 400,000 51319,664 1,281,117 1,3937636 4.749'820 3,800,754 4'924'598 2.367168 1 731'964 paren weie i s08 ees 
"801 Palatine, London ........++++. 200,000 5,240,132 1,565,170 1,621,925 3,618,573 2,958,988 3,795,285 1,606,247 1,129-789 16.222! 3,033,735 
a Paternelle, Paris ............. 200,000 2'025.491 310.596 413,435 1,821,085 1,576,010 1,894,952 965,014 °7€4,385 ........ 1652 271 
22 Patriotic, Dublin ............. 200,000 829,668 494,657 532,038 391,738 322339 "4191885 189,489 206/882 |....... "351,043 
931 Dieoix.. batia: closes veacncess 200,000 1,423,454 434,119 462,601 966,983 953,418 1,011,521 485,888 323,9 
945 Phenix, London .....:::-+- ce 400,000 67361681 2,018,723 2,277,060 4,495,359 —-3,921.849 —4°690'809 1,914,044 wee 3,802°920 
646 Prudentia Re- & Co-ins., Zurich, 200,000 3,349,747 1,101,771 ‘1,182,883 2,803,550 2,354,922 2,949,663 1,401,056 851,280 ........ 2°388,436 
"361 Reins, Co., Salamandra, ‘Copen .. 200,000 1,624,134 415,716 429,914 1,496,818 1,256,777 1,540,254 517,796 272/918 |......° 1,041,600 
Royal, Liverpool .....- a et 400,000 21,191,548 5,230,152 5,277,632 15,018,795 13,584,708 15,763,853 7,094,920 5,573,231 ........  13,771635 
449 . 
571 Royal Exchange, London...... : 400,000 5,610,842 1,591,819 1,059,677 4,459,008 3,626,587 4,659,108 2.326.660 77 
"113 Russian Reinsurance, Petrograd. 200,000 2°668,320 963,784 1,066,394 1,810,917 1,526,929 1'917,115 983°166 siba ras Sacnhaa Teoh tis 
873 Salamandra, Petrograd ........ 200,000 5,491,396 1,029,560 1,310,504 5,030,885 4,678,067 5,340,463 2,427,736 2,987:079 |......; 4°473,250 
"410 Scandinavian-Amer., Christiania. 400,000 4,255,480 686,023 1,039,932 7,888,956 7,358,070 8,299,016 41775,524 2'879°417 12! 7,441,014 
ae Scot. Union & Nat'l, Edinburgh. 200,000 8,252,785 3,264,827 3,210,487 4,572,645 4,580,327 4,901,111 27336447 1.715.269 |... |, 4,375,305 
997 Second Russian, Petrograd 3 7 § 317,7 ‘ 
§ sian, grad..... : 400,000 2,436,374 940,999 817,701 2,028,593 1,421,246 2,124,367 1,16 279,58 oe 
et Skandia, Stockholm .......+..- 200,000 2,507,536 731,724 718.779 1:787'842 1'555,737 17886,736 980124 ey te apelany? 1573169 
o Skandinavia, Copenhagen ...... 400,000 8,439,959 2,018,760 1,765,775 4,553,602 3,490,268  4:735,568 3,019,043 2,076,882 ||...) ": 4,406,084 
9265 Spanish-American, Havana ..... 400,000 2°643,888 291,219 ‘893,924 3,111,650 2.481051 ........ 1,588,122 715,713 1......: 406, 
i State, Liverpool ......++.-++++- 200,000 1,137,534 678,920 518,173 417,940 388,205 "455,895  °174°334 1255455 1.1.01.” *'345,868 
987 
Ht Sitiaiondote voce nsec nsec: 206,000 6,658,217 1,662,015 1,390,323 4,532,739 5 77 9 2 961.97 
92 sun, London s i, . ,662, 7 B 932,738 4,519,165 4,779,831 2,298,106 2,261,! 
799 Svea F. and L., Gothenburg.... 200,000 2'992°028 1.056.421 15102°765 -1.754'573 17511474 —_-1852'962 949,377 "688628 ve RAS tase see 
7941 Swiss Reinsurance, Zurich. .... 200,000 3,195,251. 756,106 890,929 2,672,632 2,336,296 2816477 1,344.480 1.201594 |...) 2°389°776 
’ Tokio Marine and Fire, Tokio.. 400,000 4,596,297 2,851,057 2,486,388 2,331,401 2,086,402 21509179 1:393,694 ‘763734 11.117! 2°979 693 
3534 Union, London i.....s.eceees. 200,000 2,959,137 1,123,232 1,117,106 1,959,267 1,398,731 2/049,018 "786,960 582408 ........ 1,495,380 
1,938 ,495, 
2,983 Wiens anignn cicte naa Sache 200,000 1,675,297 470,537 567,548 1,217,484 1,038,719 1,272,495 550,63 2 7 
3,108 Union & Phenix Espanol, Madrid 200,000 4,206,488 246,356 619.743 4.532'773 37011831 4°723'093 2 290°820 1 504°305 heeded Veesane 
3,082 Un. Ins, So. of Canton, Hong K. —_—-400,000 7,795,395 1,781,412 1,249,204 7,593,725 410781579 77808991 3.274.077. 1'087'885 «08 5,820,471 
NR, MONE 045 kyeusseuss 200,000 5,884,148 989,146 1,587,809 5,528,084 4,191,256 5,776,960 27654382 1.700.696 |....... 4°834,038 
1,978 Warsaw, Warsaw .........00- : 200,000 1,170,789 413,020 508,108 432,747 594,200 (980,410 ‘546,210 410,686 ........ "847,558 
. goo . 
5,369 West’n Alliance Reins., London. 200,000 1,040,814 SEGASE ketenes CROAEE oe 42 
5,942 Western, Toront 400,000 5,279,511 1,734,843 1,900,900  2,690;524 2,817,380 3,857,249 1.977.938 1,586,841 |...... ; 3029.43 
ir festern, “Poronto ..-+.++.++-/s f 5,279, ,734,84: ,900,' 2,690,524 2,817,380  2,857,2 5 ; 
1,344 World Auxiliary, London...... 200,000 1,328,015 622,999 © oc cecce 935,884 ...... 937 sa ~~ i saseeapdlnaeoae er 
World liary, i : ; ; Zz 957,153 SEMG cc Tnages  uceiecaus 378,646 
en Gtkshire, York ....sssc00s0s : 200,000 2,743,342 1,098,520 1,191,887 1,935,342 1,450,276  2,023°288 826,582 Le 7 i. 1,595,450 
9,038 aie 
1,978 Totals, 1920 monetee secs 159,184,009 1,283,925,214 317,078,938 —...... «+ 827,206,646 ........ 895,765,640 391,061,637 ........ 22,074,130 732,064,574 
5,857 Increase in 1920..... ..- 21,378,255 148,013,875 —4,695,797 .......4 WG 58Z07B vv cacnens 154,199,276 93,145,974 ........ 2,139,106 150,267,754 
Tatale 1G10n n<ke eas 2ene 147,810,754 1,140,911,839 321,774,735 690,674,573 7 297.915 
348 ‘otals, ,810,7 ,140,911,889 ........ 82 MEAIB -w citcniews 90,674,573 741,566,364 ........ 2 91: 796,8: 
Das Totals, 1018. ....¢'<.s< 01.05 132,645,805 939,789,700 ........ 260,705,380 ........ 589,435,959 630,895,861 1.1... 280080 162 sraamnaee 
7393 eS eS eee 119,638,990 825,575,667 ........ 231,866,309 ........ 506,114,518 539,556,950 ........ 239,249,320 430,701,028 
0,917 a” eae aa 117,286,664 767,894,406 ........ 242,801,156 ....... 401,940,508 442,784,960 213,857,320 86,981.61! 
5320 Toldle, TO0B..<0sc0eess0. 106,498,131 701,515,432 ........ 231,329,493 ........ 353,900,590 382,860,875 _....... 193°515°307 14°440°153 ose 907 Tae 
, Tee, loo. cccseaes 103,883,389 664,860,606 ........ 200,437,918  ........ 336,658,539 368°192-993 : 1911341'3 '873°583 339209 257 
‘ Totals, 1914 leneeeaee = oes. cenere 200,487,918 336,658,539 368,192,993 ........ 191,341,337 13,873,583 339,209,257 
8,258 Totals, 1918.......+-.+». 01,696,32 8,099,976 ........ 206,352,539... sees 325,906,710 351,483,950 2... 173,797,201 13,514.076 312,286,899 
87445 Totals, 1912... eeeeeeeeee 91,575,554 617,817,746... 206,957,206. .cceee 309,657,967 338,126,163... 165,770,258 12,883,525 295,401,463 
4432 Totals, 1 ee 88,030,004 586,080,534... 194,870,848... 296,472,485 322,301,162 ........ 162,835,672 12,577,417 288,646,166 
8,763 Ee 2 zoo. tee e eee eeeee 83,120,004 552,578,144... ..... 179,801,631 sig alata 287,705,151 312,805,782 —........ 146,326,406 12,805,451 267,282,142 
Totals, 1909......+..++.. 75,812,071 511,864.172..... kh, er 72,608,897 296,806,922 ........ 134,448,845 9,978,491 245,030,194 
8,719 Totals, SR ax caxssnens 72,230,000 460,623,867 ........ TGEAAFOGE> 2a cics ee 253,721,936 271,943,712 ........ 142,626,526 8,931,311  246.644.944 
6715 Totals, ROO oslo coco ses 74,830,004 432,333,959 ........ 109,280,148 ........ 262,000,690 282,619,886 ........ 124,905,335 8,094,558 228,318,001 
7284 Eo 1808. .-+- aerators 71,500,004 418,599,406 Spacwaas 109,660,109 source 245,062,741 279,389,967 ........ 230,002,937 7,377,021 323,152,937 
Totals, 1905..seeeeeeees 65,552,875 422,848,120 ........ 150,177,121 «..-. 224,134,569 241,457,627 sss 108,770,795 7,831,641  197.923°8992 
Staley 1A0dee donee cca 61,625.375 382,818,169 ........ 196,901,508 .....22. 2 13,534,394 229,392,311 ........ 132,535,337 7,563,428 215,329,199 
6.728 Totals, 1908........c000. 63,202,875 366,722,215 ........ 122,350,457 oes see 197,266,408 209,892:919 _....... 97,181,800 7,160,445 175,653,613 
572 a | eae: ’ ’ ’ « ’ ’ 
2,308 : : : 
2.176 e *Includes the premiums, interest, rents and income from all other sources excent deposit premiums received on perpetual risks, commissions received on reinsur- 
3,063 ance (deducted from reinsurance commission paid), premiums of previous year received, appreciation of securities owned (not sold or matured), and in the case of 
9°300 loreign companies, their receipts from their home offices. + Total disbursements are the aggregates of the losses paid, dividends and expenses. the latter excluding deposit 
Premiums returned on perpetual risks, loss on sale or maturity of ledger assets, depreciation of securities owned (not sold or matured) and similar items which cannot 
5,519 Pieperly be classed as expenses; also in the case of foreign companies. their remittances to their home offices. {First column for foreign companies is deposit capital 
5,834 Which is not deducted from surplus. aIncludes $125,000 surplus paid in. bIncludes $300,000 transferred from capital to surplus. c Includes $300,000 surp us 
4,702 Paid in. d Includes $400,000 surplus paid in. ¢ Includes $206.250 surplus paid in. f Includes $75,926 notes collected on sale of stock. g Includes $1,000.000 surplus 
3,374 bo h Includes $100,000 surplus paid in. Includes stockholders’ tax. k Includes $50,000 premium on sale of stock. 1 Includes $80,000 surplus paid-in: m In- 
5,681 cludes $500,000 surplus paid in. o After deducting accrued interest on bonds acquired toward the end of year. s Includes $750,000 surplus paid in. 
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BREAKING THE ICE 


It’s hard to break the ice and gain the ear of property 
owners on fire insurance. But if you can once get 
in, and establish yourself in the confidence of the 


GRAND RAPIDS > MICHIGAN prospective customer the rest is easy. 


Agents are finding that disability insurance will 
gain a hearing where other lines will not. Peninsular 
Casualty disability policies are winners, and stick- 
ers. A good first commission and perpetual renewals 
make accident insurance a paying line to push. 


PENINSULAR CASUALTY 


INSURANCE COMPANY 


Authorized Capital - - - - $1,000,000 
‘BAY CITY, MICHIGAN 


COLON C. LILLIE, President 

ELI SPRUNGER, Vice-President 

HARMON J. WELLS, Secretary and Treasurer 
LOWRY VAHEY, Managing Underwriter 


FRANCIS :F. McGINNIS, Second Vice-President 
and General Counsel 
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s H icni Norwich Union, . Nor- United Firemens, Fhila, BE. cnusanieiain wa 
———.( Explosion Claims Insignificant Witter cdncerun au css Deere ate rag re United States, N. Y. 11,697 355 3.0 
(Continued from page 3) ore hong Leroy... Mo» Thee. Keae Victory Fire, Phila.... 7,791 700 8.9 
: sua. ‘ olony, Boston.... Ser ° Vweess wees Westchester, N. Y.*... 15,533 2,192 14.1 
at the top allowed an inrush of fresh air round Orient, Hartford ...... We esau. wersa Western, Toronto. 3,441 828 24.1 
the pulley and caused the smoldering belt to Pacific, New York Rages 307. .... Western’ Alliance Rein- 
burn through and fall. When this belt fell, Paternelie, ‘Paris 600. UMS wees. ee yg ee Eco 
P . ° as RIO RETO ht 29 , ~ 
carrying its buckets full of grain, a great deal eee Phila... $21 ..-, Yorkshire, York ...... SME” vdaces S754 
of dust must have been disturbed in the leg Phenix, London ...... 762 32.6 Totals (1920) . . $783,241 $60,052 7.6 
| | idl f Ni b : b It i nit d the Pheenix, Hartford eccee 165 4.2 —— 
and the rapidly talling Durning Delt ignite rere “> Ra rs aaa Pale * Includes riot and civil commotion. 
_ rovidence ashington, 
dust. Providence ......... 2,589 41 1.5 — 
Prudential Re- — Co- 
insurance, Zurich.... Ieee Ser j i i 
Explosion Insurance in 1920 Queen, New York....... 15,707 226 1.4 Georgia Casualty Raises Auto Rates 
; Piet Reins. Salamandra, Co- The Georgia Casualty Company of Macon, 
The total premiums and losses on explosion insur- penhagen ........... 4,709 62 1.3 G 6 il 
ance in 1920 of the respective companies reporting to Reliance, Philadelphia.. _ 654 tees tees ia., a non-conference company, has defied a 
the New York Insurance Department are shown here- al ig i sa “<a "7 16 precedents and departed from the conference 
with: Rossia, iartiord ee $24 are A schedule because it is considered inadequate. 
i oyal, Liverpool ...... 703 2 x 
—— Royal Pa vaca 555 118 21.3 The company has had an unprofitable collision 
to Pre- Russian Reins., Petro- : . . 
Name and Location Net Losses miums, Brad... seen eee see 9,250 1,089 11.5 i dana during the past year, and following 
of Company Premiums Incurred % or ’ 7 and Nat'l, wie a ‘si the adjourned meeting of the National Auto- 
Rene » R92 r ¢ PGinbureh isc ccsece 298 32 a 4 p 
oe FROSR 820 22*s va eee. ee Second aio. Wasees a mobile Underwriters Conference of March 25, 
’ Py = 2 5 WES dice cc eta ess a — 2 
Agricultural, Watert Mes Lp peer a Security, New| Haven.. 2408 —4,967 :... when no agreement could be reached on new 
Am. Alliance, N. Y.... “887 85 9.5 se ini age 345 eee -+++ rates, have announced the following raises, in- 
oe 3 : . Skandinavia Bs o- 3 
— oe es Ags 1,183 ee ee penhagen ...... epane 4,678 824 17.6 dependently effective May 1: 
Atlas, London’........ 4.485 1,625 36.2 South Carolina, Colum- a (1) Rates for age group 2, 3, 4 and 5 cars, 
Automobile, Hartford... 46,945 12,213 26.0 - MA scenes merce rh Shy /  teseans eee : v9 } 
Bankers & Shippers, seh om oe A . and M., rn abe 34 Private, passenger and commercial, are discon- 
ial oo TR aa L298 eT ee State, itverpool tenias , 743 eriges hte tinued and the bumper discount eliminated. 
Brit. America, Toronto. 2,327 322 13.8 St Paul F ja! WS aor : Tes (2) Manual rates for age group I cars (full 
California, San  Fran- a oo Gaaeme see Sn 107 9 1.8 : : 
MISEGIN ee aiiecaas SLC ereese RM een: Sqr nea 07 2 ‘© coverage, $50 deductible and $100 deductible) 
52 . Pp C gn... ‘mo | wtendes eee : 
om 2 ae lo GES. » Pisses ds eee Tokio M. —_ F., Tokio. pa ate ny apply to all cars, private, passenger and com- 
” GON. .ccseses 3 ) 2.6 « . F P ° 
dand ese eeeeee eres 2,573 eee ee “aes : sg ‘. ake “by mercial, irrespective of age. No discount will 
Columbia, Jersey City.. | Aree , NV a s 3.510 284 8.0 
Commercial Union, Lon- U Pee ee Soe ees rey a = be allowed on bumpers. 
anit Ee ee CGO hawer nion, Canton Ra eiar eels S5G- Seeces 
Commercial Union, New 
MOOD dessa avaweae es See | —waeeee —_— _—————— ——-— 
Commonwealth, Ys 1,540 197 
Concordia, Milwaukee. . 2 oer sees 
Connecticut, Hartford. . 4,373 286 6.5 
Consolidated, London.. CY ae aieeia 
Continental, New York. 6,198 172 2:7 
Detroit F. & M., Detroit (| Ce cece 
Eagle, Star and British 
Dominions, London.. 27,727 338 1.2 
Equitable F. & M., 
Providence ......... Bee) earns . 
Fidelity-Phenix, N. Y.. 6,655 319 4.7 
Fire .Association, Phila 28,075 2,302 $2 
Firemans Fund, San 
Branewsee. © ..6..00 604s 2,353 28 1 
First Russ’n, Petrograd. 11,159 1,089 9.7 
Franklin, Philadelphia.. ye Pe 
Glone National Fire, 
mous City co cvcecss 1,075 464 43.2 
Globe & Belews, N.Y: 159,425 15,725 9.8 
Grain Dealers Nat’l el 
tual, Indianapolis. . 3,056 wee eee tees 
Great American, N. 7, ‘ 1,677 170 10.1 
Hamilton, New York. 4,807 5,836 121.4 
Hartford, Hartford ... 97,308 1,945 1.9 
Home, New York...... 23,492 71 3 
Imperial, New York... 795 74 9.3 
Ins. Co., Salamandra, Pe 
P etrograd ance nes 18,264 —552 
Ins. Co. of North Am., 
Philadelphia _........ 11,990 seeees sees 
International, N. Y.... 12,392 8138 6.7 
Jakor, Moscow ......-- 1,763 155 8.7 
Liv. & Lon. & Globe, 
BIVEEPOOL. 5 6.0s.s.9:6:40:0 37,572 3,608 9.6 
London Assurance, Lon. Co OES e 
London & Lancashire, a 
TANEEDOGE: 5 cneikss, 060s 34 131 385.4 
Metropolitan Nat’l, Ha- 
WEBA oo cs awewieelns 1872 cones : sees 
Mercantile, New York. 162 197 121.6 
Merchants, New York. 656 790 = 120.4 
Mich, Millers, Lansing. y 5) errr kc eee 
Mitwaukee Mechs., Mil- 
WAUKOG: 2 ovens dered ve 1,612 47 2.9 
Moscow, Moscow .....- 14,300 1,718 11.6 
National, Cepenhagen.. 6,535 861 13.2 
National, Hartford .... 13,102 —3,988 Met 3 
National Liberty, N. Y. —1,598 391 .: 
Nat’! Union, Pittsburgh 1,097 2,511 228.9 
Newark, Newark ...... 120 52 43.3 
New Brunswick, ‘New 
JBtunewick: .ce00a:5¢ i lS : 
New Jersey, Newark. —159 635 
New Zealand, Auckland 4400 2. Sewass ae 
Niagara, New York.... 8,416 417 4.9 
Nippon Fire, Tokio. S6S sk tceses wears 
Nordisk Reins., Copen- 
MADE o.oo weeg 4 2,187 
Noiske Lloyd,  Chris- 
RIEL het ecesersint iar eees 4,048 ous . 
North Am, Fire, Des 
MEDINES® coscoNacciaeleios — 1,853 660 or 
Vorther »222 85 2.6 
Northern, Fcc a 1307 ewes International News Service 
Norwegian Assuran tr ™ "yr zr 
Union, Cheietinnia.- Bi eens Bere Armour GRAIN ELEVATOR AT CHICAGO WRECKED By Dust EXPLOSION 
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Why Farm Mortgages are Preferred Investments 


The Quaker Oats Company, which in 1919 had net profits of $2,679,394, 
reports for 1920 a net loss on operations and depreciation of inventory of 
$5,824,925. 


The Central Leather Company, one of the big leather companies, which 
began the year 1919 with assets of $146,855,102, closed the year with a net 
loss on operations and depreciation of $22,428,214. 


Montgomery, Ward & Co., of Chicago, one of the oldest and best known 
of the mail order houses, which made $4,194,170 in 1919, sold $101,000,000 
of goods in 1920 and closed its books for the year with a net loss of $7,855,278. 


If a summary of the whole business situation could be made it would 
be found that nobody is in better position to stand the stress of adverse 
times than the farmer who used the profits of good years to improve his farm 
and pay his debts and who has followed a steady and consistent policy of 
diversified agriculture. 


Hence 7% Farm Mortgages today constitute preferred investments. 


There is no other investment so intrinsically safe as Farm Mortgages. 
Great industrial firms rise and fall in accordance with the necessity of the 
service they render. ‘The value of the service rendered by the farm can never 
decline, for man must always have food—and farms produce it. 


Insurance Companies, Trustees and Savings Banks are the heaviest 
investors in Farm Mortgage securities because they are institutions which 
cannot afford to lose and their financial experience has taught them by put- 
ting their money in the great basic investment—the Farm Mortgage—that 
they will not lose. 


For over 36 years The F. B. Collins Investment Company have special- 
ized in Southwestern Farm Mortgages without the loss of a penny. If you 
desire a care-free investment, write for our free booklet. 


_THE F. B. COLLINS INVESTMENT COMPANY 


Members Farm Mortgage Bankers Association of America 
Sales Office: 727 Monadnock Block, Chicago 
Home Office: Oklahoma City, Oklahoma 
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WARSAW INSURANCE COMPANY 


Polish Company Makes Fifty Per Cent 
Premium Increase 


The business transacted by the American 
branch of the Warsaw Insurance Company of 
Warsaw, Poland, in 1920 showed a large gain 
as compared with that of the preceding year, 
the increase having exceeded fifty per cent of 
the former year’s premiums. The net 
premium writings last year amounted to $932,- 
747. The Warsaw ended the year 1920 with 
$1,170,789 of assets in the United States and 
with a surplus of $413,020 after having re- 
mitted $35,000 to the company’s home office. 
The increase in net premiums written to the 
sum of $932,747 necessitated an increase of 
about $110,000 in the premium reserve, which 
now stands at $568,441. 

Fester, Fothergill & Hartung of New York, 
the United States managers of the Warsaw, 
have had long experience in the reinsurance 
business and have secured satisfactory results 
from the business of the company named as 
conducted in this country during the past 
decade. 


All Insurance Premiums Taxable in Utah 


Attorney General Harvey H. Cluff, of Utah, 
has ruled that taxes should be collected on all 
insurance premiums received by a company 
from this state, whether or not that company 
has ceased to write new business in the State. 
The opinion was given as a result of an ex- 
pression sought by the State Insurance Com- 
missioner who had been requested for infor- 
mation on the subject by the American Life 
Congress at Omaha. It is contended by the 
Attorney General’s department, that the mere 
collection of premiums from persons residing 
in a State is transaction of business there and 
subject to taxation at the usual rate. 

These taxes have not been collected in the 
past, according to Commissioner Rulon S. 
Wells, who is advised by the Attorney General 
to disregard the history of his department and 
establish a precedent by collecting them. When 
asked what he would do about it, Mr. Wells 
said it would be a difficult matter to deter- 
mine what premiums were paid to companies 
that have severed their agency connections in 
the State and that, in any case, it would not 
be easy to collect taxes on such premiums, 


Emporia Fire Insurance Rates Up Ten Per 
Cent 

The people of Emporia are to pay an increase 
of ten per cent in fire insurance rates follow- 
ing the fire in the Whitley hotel a week ago. 
The Kansas Insurance Department has author- 
ized the inspection bureau to re-rate the entire 
city, taking it from the third and putting it 
into the fourth class for rate making purposes. 


Kansas Cities Re-Rated 
The Kansas inspection bureau is doing a 
large amount of surveying Kansas cities and 
has announced several reclassifications and re- 
rating of these cities. The State Insurance 


Department has authorized an increase of 
eighteen per cent in the rates for fire insur- 
ance at Leavenworth and ten per cent at 
Lawrence. 


Columbus Fire Loss in 1920 Largest in 
Ten Years 

According to the report of Safety Director 
McCune the fire loss in Columbus, O., for the 
year 1920 was the largest in the last ten 
years. The loss was $1,771,658. Five per- 
sons were killed and 36 injured. During the 
year 94 new men were added to the fire de- 
partment and the double platoon system in- 
stalled. The department now consists of 374 
officers and firemen. The report recommends 
that fireproof headquarters to house both the 
police and fire telegraph systems be con- 
structed. 


Kansas to Have ‘‘Clean Up Week”’ May 16 

The week of May 16 has been designated as 
Clean-Up Week in Kansas by L. T, Hussey, 
State Fire Marshal. Governor Henry J. Allen 
is preparing a proclamation to fix the dates 
and calling upon the people of the State to 
clean up and follow the instructions of the 
fire marshal, The clean up week has been con- 
fined chiefly to the cities heretofore, but this 
year it is to be extended to the country dis- 
tricts. The agents of the fire marshal in each 
township are to visit every home, give in- 
structions, and see that the orders for remov- 
ing fire hazards are obeyed. 


Fifteen Kansas Towns Repeal Agents’ Tax 

There are fifteen Kansas cities and towns 
which have repealed their municipal license tax 
for insurance agents. The State Insurance 
Department has urged that all the cities of the 
State repeal the tax but the larger cities have 
refused to do it and it is going to require con- 
siderable argument to get the others to repeal 
the tax. There were forty-nine cities which 
collected the tax when the campaign began. 
The smaller cities, when it was shown that 
the buyers of insurance really paid the tax and 
not the agents or the companies, agreed to 
abolish it. 


More Texas Towns Get Rate Reductions 

The city of Aransas Pass, Texas, did not 
have any fire loss during the past three years, 
which the Texas State Fire Insurance Com- 
mission considers a remarkable record. For 
this record the Commission has awarded the 
city the maximum credit of fifteen per cent. 
The maximum credit has also been allowed the 
following Texas towns: Mt. Vernon, Mans- 
field, Gilmer, Austwell, Venus, Thrall, Enloe, 
Ballinger, Alvin, Higgins, Somerville, Bridge- 
port. A credit of nine per cent was awarded 
Streetman and Baird. 

The city of Houston was given a credit of 
six per cent. 


Northern Departments in New Home 

The Northern Assurance Company has 
moved its automobile, Southern and loss de- 
partments to the Royal building at 135 William 
street, recently purchased by Manager A. G. 
Martin. 
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ACTIVITY CONTINUES AT ALBANY 


Bill Passed Allowing More Time for Dis- 
posal of Stocks 


Senator Towner’s bill amending section 160, 
by extending from fifteen to twenty years from 
December 31, 1906, the time within which do- 
mestic life insurance corporations shall dispose 
of certain stocks and bonds, and permitting 
such corporations to invest in the stock or 
bonds of foreign countries in which they have 
outstanding policies an amount not exceeding 
the reserve on such policies has been passed 
by the Senate, 

Bills have been reported favorably by the 
Senate insurance committee, as follows: 


Senator Bloomfield’s, amending sections 70 and 71 
ef the insurance law relative to the organization of 
mutual insurance corporations to do a life, health and 
casualty insurance business, and in relation to mutual 
corporations organized to insure against loss or damage 
to steam boilers, etc. 

Senator Tolbert’s, amending section 111 of the in- 
surance law by providing that the standard life policy 
shall contain a provision that the policy shall be in- 
contestable after it has been in force during the life- 
time of the insured for a period of two years from the 
date of issue. 


Republic of Texas Withdrawn From 
Arkansas 

The Republic of Texas, which entered Ar- 
kansas for a small amount of reinsurance 
business last year, has notified the Insurance 
Commissioner that it will not return to the 
State. 

The Safety First Health and Accident In- 
surance Company of Oklahoma City, Okla., 
has announced that it will not apply for charter 
for next year. 

The Protective Life Insurance Company of 
Birmingham, Ala., and the Western Casualty 
Company of Colorado have been licensed to do 
business in Arkansas. 


The Insurance Field Reinstates Mr. Snow 

In making due apology for the sensational 
announcement in its columns two weeks ago 
that President Elbridge G. Snow, of the Home 
Insurance Company of New York, would re- 
tire from the presidency of that company this 
month, The Insurance Field says in its issue 
of March 31, “otherwise everything said in the 
Insurance Field of last week concerning Mr. 
Snow * * was accurate and true.” 

This brings to mind the remark of one of 
the old-time humorists that “it is better not to 
know so much than to know so much that 
isn’t so.” 


Rider for Fire Policies in Georgia 
William A. Wright, Insurance Commis- 
sioner of Georgia, has notified fire insurance 
companies in that State that the standard form 
of fire policy is to be amended, from and after 
May 1, by the incorporation of the following 
rider: 


Section 2476.—A loss or injury may occur from 
fire without the actual burning of the articles or 
property; as, a house blown up to stop a conflagration, 
or goods removed in imminent danger, or damage by 
water used to extinguish flames. 
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THE IDEALS OF THIS COMPANY 


constitute Service to its Agents, Policyholders and the 
community in which it operates. 


In the states of Arizona, New Mexico and Arkansas, we 
have excellent territory open for General Agents with 
liberal contracts. 


With an opportunity for large increase in production 
by reason of our sub-standard contracts, this Company 
offers to its agents an outlet for a large volume of busi- 
ness by offering life insurance to every man, depending 
upon his physical fitness, with ratings depending en- 
tirely upon impairments disclosed by examination and 
inspection. 


For further particulars write the Home Office of the 
Company. 








Home Office Building 


TWO-REPUBLICS LIFE INSURANCE COMPANY 


‘‘THE COMPANY IN AN EMPIRE ALL IT’S OWN” 
EL PASO TEXAS 














Improved Disability Provision Go DOWN TO AGE TEN 


Claim may be made as soon as disability occurs—no 
probationary period. 


The Lincoln National Life Insur- 

—— : . 4 ance Company has _ reduced its 
Payments begin immediately on approval of claim SSSR BS minimum age limit from 15 years to 
—no probationary period. Si lV 10 years, for regular life and endow- 


Monthly payments, lifelong, conditioned on per- ment insurance, 


manence of disability. This means that Child’s Convertible Policies, which 
The Lincoln Life issues to applicants under age 10, can 
now be converted into full benefit policies by examina= 
tion at age 10. 


Immediate waiver of future premiums—no wait- 
ing until next anniversary. 


Full amount of insurance paid when insured dies, 
without deduction for disability payments or for pre- 
miums waived. 


You are now given a still better opportunity to write 
all the business in your territory when you— 


This new disability provision brings the service of 
America’s oldest legal reserve life insurance company >< 
still closer to the needs of the insuring public. (LINK UP (())witH Tue (LINCOLN) 


For terms to producing Agents address 














The Lincoln National Life Insurance Co. 


The Mutual Life Insurance Co. “11s Name Indicates its Character” 
of New York Lincoin Life Building Fort Wayne, Indiana 


34 Nassau Street, New York Now More Than $165,000,000 in Force. 
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RIGHT POLICY WINS 


Chapter from “How to Sell Insurance” 
By William Alexander* 


BROAD DISTINCTIONS BETWEEN 
FORMS 


Certain Kinds of Insurance Meet Needs of 
Certain Classes of People 


Don’t get into a rut. Or, if you do, jolt 
yourself out of it. The agent who offers only 
one kind of insurance, or who conducts every 
canvass in the same way, cannot hope to be- 
come a leader in his profession. 

Remember that the 20-annual payment life 
policy is one of several forms. There are also 
many endowment forms. 

The best policy for the fainily may not be 
the best for business purposes. 

There are some people who have no need for 
insurance of any kind, but perhaps an annuity 
would relieve them of hardship and bring sun- 
shine into their lives. 

The bulk of the 
always be transacted on the ordinary life and 
limited payment life forms. But other kinds 
of insurance have been introduced because there 
is need for them. And if the agent makes a 
serious blunder in his selection, the policy will 
The chances 


insurance business will 


not give permanent satisfaction. 
are that it will be abandoned, and a useful 
friend turned into an injurious enemy. 

It is not necessary for me to describe all 
But I want to call your attention 
point out how 


these forms, 
to some broad distinctions, and 
certain kinds of insurance meet the needs of 
certain classes of people. 


Tue Term Po ricy 

Temporary insurance attracts the superficial 
observer because the rate charged is much 
lower than on any permanent policy. But this 
is not because term insurance is cheaper. It 
is because it expires after running for the term 
agreed upon. If the policyholder dies during 
the term the insurance will be paid, but if he 
is living at the end of the term the policy will 
become extinct and the beneficiary will receive 
nothing, 

Term insurance is not unsatisfactory in a 
case where temporary protection is desired. 
But even in such a case a permanent policy is 
better. A permanent policy gives the same 
Protection as the term policy during the period 
of temporary risk, and at the end of that 
Period, instead of becoming null and void, 
may be continued as a valuable asset. And if 


——. 
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thus continued, it will certainly mature sooner 
or later, and be paid. 

It is sometimes possible to induce a man* 
who might refuse to take permanent insurance 
on account of the higher rate, to take tempo- 
rary insurance; but in every such case the 
agent should keep track of the policyholder, 
and later on persuade him if possible to con- 
vert his term policy into permanent insurance 
on either a life or an endowment form. 


Tue Orpinary Lire Poricy 
The man who needs the largest amount of 
permanent insurance protection obtainable at 
the lowest annual rate must take his insur- 
ance on the ordinary life plan; for the ordinary 
life policy grants the maximum of permanent 
protection at the minimum annual charge. 
Such a man will select this policy, not because 
it is superior to the limited payment life con- 
tract, for it is not; but simply because the 
premium rate is lower. His motive will be 
like that of the man who buys a ready-made 
suit of clothes because the strain upon his 1n- 
come will be less than if he should go to a 
first-class tailor and have a suit made to order, 
notwithstanding the fact that he knows that 
a first-class tailor would give him better cloth 


and a better fit. 


Tue Limitep Payment Lire Poticy 


however, whose re- 


afford to pay 


There men, 
sources are such that they can 
more, and will be ready to pay more if they can 
thereby secure something of greater value than 
In such 


are many 


a policy on the ordinary life form. 
a case a limited life form is preferable for 
several One of that the 
burden of paying premiums will be concen- 
trated within a definite period, after which the 
policyholder will have nothing more to pay. It 
is true that the policy will not mature until the 


reasons. these is 


death of the insured, and consequently the re- 
sult as far as the beneficiary is concerned will 
be identically the same. But the person who 
pays the premium will enjoy the advantage 
of having nothing to pay after the productive 
period of his life has ended. If he is young, 
with every expectation of long life, a thirty 
annual payment policy will be far more at- 
tractive to him than a policy on which he must 
pay premiums as long as he lives. And the 
premium on a thirty-payment policy is only a 
little higher than on an ordinary life policy. 

For the man who has ample resources, espe- 
cially if he is older, a policy which will be- 
come self-sustaining at an earlier date will be 
more appropriate. Such a man can take a 
policy on which the premiums will be limited 
to a period as short as ten years if desired. 


if 


If the companies restricted to two 
insurance, they would undoubtedly 


were 
kinds of 
select the ordinary life and the limited pay- 
ment life forms; for you will find that most of 
your clients will be best satisfied with one of 
these forms. But now and then you will find 
it expedient to offer something else. 


ENDOWMENT INSURANCE 


There are instances where an endowment 


policy will make a stronger appeal than any 
But an endowment should not 


“life” policy. 


he recomme led ma r} 
€ recommende¢ to man who 
solely to protect his family, There are two 


reasons for this: (1) The amount of protec- 


the insures 


ion obtainable under an endowment contract 
for a given premium is less than the amount 
(2) If the 


of the endowment 


obtainable on any “life” form. 


instrred is alive at the end 


period, the policy mature and be paid. 
In such a case there is always danger that the 
insured will spend the money, risk it in some 
business venture, thus depriving his family of 
the protection which the policy provided while 
it remained in force 

But the the 


soundest and most valuable of insurance con- 


endowment policy is one of 
tracts where it happens to fit the particular 
case. It is true that if you can persuade a 
young man to take a “life” policy, the chances 
are that he will marry and need the insurance 
later on for the protection of his family. But 
it may be difficult to convince such a man that 
he needs insurance; whereas he may see the 
importance of establishing habits of thrift and 
laying something by for the future. An en- 
dowment in such a case may be far more at- 
tractive than any “life” contract. 

It will appeal also to the man who wishes 
children while they are 
but who 


to provide for his 


growing up and getting an education, 
wishes to make provision also for his own de- 
clining years, on the assumption that his chil- 
dren will in time become self-supporting. 

It is an excellent policy also for the invest- 
ment of surplus funds, or to protect mortgaged 
real estate, or to provide for the future liquida- 
tion of some obligation that cannot be paid 
off immediately. 

War Risk Insurance Must Be Converted 
Within Five Years 


Th Ware Ri 
The War Risk 


rh Insurance Bureau announced 
last week that for the purpose of war risk in- 
surance the war terminated March 3, 1921, and 
all war time or term insurance must be con- 
verted during the five year period from March 
3, 1921 to March 3, 1926, inclusive, as term in- 
surance cannot be continued after the expira- 


tion of this period. 




















THE KICK OF SOLICITING 


An Agent Seldom Buys Annuities and 
Is Never Overinsured 





“TAKE A. FLYER” HIS THEME 





The Solicitor Who After Many Years of 
Success Still Pays Rent and Whose 
Surplus Bought Gilded Dreams 


When the world was young for the writer, 
when the Grand Central Station was about as 
imposing as a giant dog-kennel, when Forty- 
second street was a'mile above the theater dis- 
trict, when, in fact Mr, Cleveland was Presi- 
dent—it was in that primitive age that Mr. 
Take A. Flyer, as we will call him, began so- 
liciting for a life insurance company. 

From almost the very start T. A. Flyer 
pulled in apps, and apps for big amounts. He 
had received a good training in the art of 
salesmanship—some art, all right! At twenty 
he sold hardware on the road, and for ten years 
he was a successful hardware seller. And as 
most life agents will agree, selling life insur- 
ance is selling about the hardest kind of ware 
possible to sell. So a chap who gets his life 
insurance kindergarten at selling hardware has 
had good schooling. 

T. A. Flyer lived out on the Harlem railroad, 
up in a little town beyond White Plains. He 
selected that suburban region because rents 
there in those days were cheap. 

You could frequently meet Flyer on the 
train, and you were glad to meet him and sit 
in the same seat with him. You always felt 
rather aristocratic when you had Flyer for a 
companion. There are chaps like that. 

Flyer was a good dresser, so he is to-day. 
Shaving was positively automatic with him; 
he could no more begin the day without a clean 
shave than without putting on his trousers. 
His clothes always looked new; his collar was 
alabaster and his shoes glossy and dustless. 

Of course Flyer’s appearance had much to 
do with his success as a solicitor. He was and 
is the sort of chap who you think of as taking 
a taxi at the door of the Metropolis Club and 
lunching at the Croesus and Midas, 

Glancing up from your desk and seeing 
Flyer enter your office, you immediately got the 
hunch that here was an important visitor; a 
man having an important errand. Here, you 
had good reason to believe, was a man with a 
big wad in his pocket and a big balance in his 
private bank account. 


But what were the facts? Mrs. T. A. Flyer 


—a most excellent cook and housekeeper—kept 








Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
pany official writes, “‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest sParticulars—ask for folder 11A. 


WILLIAM S. HULL Madizon, Conn. 
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Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 
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no servant, haggled with the butcher concern- 
ing an extra five cent expense on two pounds 
of steak, and carried on her forehead lines of 
worry for fear the rent was five months over- 
due instead of the usual three months. 


GAMBLED HIMSELF 

While T. A. Flyer had every argument down 
pat concerning never caching away a cent in 
anything but savings banks, Government bonds 
and life insurance, he himself spent many hours 
of every week in trying out that ancient dodge 
of “Beating the Wall Street Game.” He knew 
well enough, for he was no fool, that it was a 
game of absolute chance, an even bet, with the 
broker’s interest charge and buying and selling 
commissions always against him. 

During the past few years one of T. A. 
Flyer’s strongest arguments has been the value 
of annuities. In the aggregate he has sold 
hundreds of thousands of dollars worth of 
annuities. He prides himself on his ability to 
dig from the pockets of a wealthy prospect, 
who sees no pressing need for life insurance, a 
mighty sum for the purchase of an annuity. 

To-day T. A, Flyer is living as always in a 
rented house. To-day, with four grown chil- 
dren, three non-self-supporting, Mrs. T. A. 
Flyer’s forehead has wrinkles of steak and 
milk bill anxiety as if plowed by a harrow. 
And to-day T, A. Flyer is still raking in big 
commissions and still shoving the major por- 
tion into the stock gambling game. 

Let us suppose that T. A. Flyer had been 
called by a different name—say, Salt It Away. 
And let us suppose he himself had always lived 
up to his own sermons and name. To-day he 
would have owned his house. To-day his 
wife’s forehead would have been as smooth as 
the shells of the eggs she cooks for T. A.’s 
breakfast. To-day she wouldn’t be still cook- 
ing eggs and still doing the family washing. 
To-day Salt It Away would have a mighty 
chunk of what he sells to others. 


PLENTY OF FLYERS 

Now what has gone before is a parable of a 
kind, but only a kind of parable. There area 
multitude of T. A. Flyers, and you can find 
them in every agency office. Why successful 
solicitors are more likely to make ducks and 


2.) 


drakes of their earnings than are successful 
manufacturers and merchants is not difficult 
to understand, although at first it may seem a 
puzzle. 

The chap outside the yard of life insurance 
might suppose that the reason life insurance 
solicitors didn’t love their own stuff was bhe- 
cause they did not believe in the value of their 
own stuff. But that is not so. Belief in what 
you sell has little to do with your desire for it 
yourself. 

There is a “kick” to every profession. The 
soldier hopes for the time when he will own 
a bit of land and far from the clashing of 
swords and the smell of gunpowder and blood, 
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Prompt Service 





1 
The demand for an outlet for excess on Life Insurance 
Policies has been met by 


THE REINSURANCE LIFE COMPANY 


OF AMERICA 
DES MOINES, Iowa, 


REINSURANCE ONLY 


Full Coverage 








H. B. HAWLEY, President 





F,. D. HARSH, Secretary 








will hear the singing of birds and smell the 
ent of growing things. A king would prefer 

the life of the ordinary citizen; the cobbler 

would be a king. So it goes everywhere. 

[f you are always preaching the importance 
of safeguarding your earnings, sooner or later 
you have the desire yourself to do just the 
opposite. If a fellow had to offer gold mine 
allurements in a shadowy kind of sparkling 
Milky Way he would have the best chance to 
sell his stuff among life insurance solicitors. 
And if he wanted to sell a patent on a machine 
for turning charcoal into diamonds he would 
be wise if he entered the offices where desks 
were in rows and ratebooks constituted the 
office library. 

There is a small and very small minority of 








Perfect Personal Protection 
The Combined 


Life, Health 
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Accident Policy 
Issued only by the 
Niagara Life 
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Protects Both Yourself and Your Dependents 
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life insurance agents who resist the “kick” and 
who salt away their surplus in such good brine 
that the stuff does not disintegrate. But an 
over-insured solicitor is as difficult to find as a 
bald barber who uses his own hair producer 
or a railroad conductor on a Chicago and New 
York train who uses a holiday of two days in 
a trip to Chicago and return. And even a 
well insured solicitor of life insurance is as 
scarce in the bunch as a white crow in a flock 
of the dark-feathered birds. A reluctant pros- 
pect could always hold off the most persistent 
of agents by pinning him down on the question 
of adequate protection for his own family. 

It is not often that a writer knows that the 
advice he is giving is so important that if it 
were emblazoned in letters of gold on the most 
creamy parchment it would be in keeping with 
his message. Here this is true. 

Go and do what your brothers seldom do. 
Resist the “kick.” Make up your mind that 
for yourself you will practice what you preach, 
Take a dose of your own medicine. “Buy a 
small annuity a year” should be your motto. 
Add to your insurance if you have to squeeze 
your pocketbook to do it. And avoid that nar- 
row street the entrance of which is as alluring 
as the exit is so bitterly disappointing. 


Monthly Income Needs Better Salesmanship 


Do you know that it takes better salesman- 
ship to sell monthly income insurance than it 
does to sell lump sum insurance? At the same 
time, more monthly income insurance can be 

‘id. Every buyer of a monthly income policy 
is a better prospect for additional insurance 
than the buyer of a lump sum policy, We do 
not worry if we get a “turn-down” on a can- 
vass for ordinary insurance, but it is strange 
how many agents are nettled by failure to 
promptly sell monthly income insurance. As 
a matter of fact, it is harder to sell, but more 
worth while. One of the most important 
things to learn in this connection is the value 
of local color. The wise agent will arm him- 


self with facts regarding widows and_ be- 


reaved families in the neighborhood where the 
prospect lives. An ounce of local color is 
worth tons of facts about the “average” widow. 
—National Fidelity Life Bulletin. 
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THE MASS ATTACK 


How to Develop a Line of Clients 
SUCCESSFUL PLAN USED BY AGENT 


Reached Factory Employees Through De- 
partment Heads 

A certain Philadelphia insurance man has de- 
veloped a line of clients profitable in the. ex- 
treme which may well be followed and copied 
by other men in the “game.” He uses a mass 
form of attack, or in other words, goes after 
prospects by wholesale instead of by single in- 
dividual, and this is how he does it. 

A long while ago he thoroughly solicited the 
heads of departinents of a certain large con- 
cern. Making friends with these men and 
insuring them, also watching their salaries in- 
crease, positions get better and raising their 
insurance holdings pro rata was no little part 
in his success, but when he has once established 
himself only then his real work commenced. 

One concern employed some 6000 workers, 
with about 125 department heads and assistants 
to the number of 250. When once he had the 
head of a department insured he said, “See 
here, Mr. Blank, you must have several men 
under you who realize the value of insurance, 
men whom you would like to see protected. 
Now I know you don’t want to bear pressure 
on them, but give me an idea who you think is 
a desirable prospect and I will do the rest.” 

The head of the department, knowing the 
value of protection, as a rule replied, “Let me 
see, now there’s Jones; he is a married man 
drawing a good salary, he is more than likely 
ready to insure. And Smith, he just got mar- 
ried, he would by all means insure,” and so on 
down the line till the alert solicitor secures a 
dozen or so live prospects. 

Going to the suggested ones, he knows just 
what to say such as to the first in the list, “Mr. 
Jones, with your increased earnings of course 
you will require increased insurance, for you 
are now a more valuable man to your family,” 
or words to that effect. Jones, flattered by his 
recent rise to better earnings, eagerly drinks in 
what has been said. 

The second man whom he is tipped off has 
been married, he works along those lines and 
so on to each “tip” he has gotten attacks them 
in their weakest point. 


Must MAKE FRIENDS 

Of course, no one can secure this information 
haphazard, and the first job is making friends 
with the various heads, but if a man will de- 
vote time and trouble to this mass ‘form of 
attack he will not alone insure the working 
heads and their assistants, but a great percent- 
age of the men under the heads of departments 
and assistants. 

How to gain access to stores and plants, how 
to make friends, and how to plan your attack is 
a problem that you yourself must work out, but 
it can be done with a little thought in advance. 
For example, an alert solicitor makes it a point 
to enter the large department stores during 
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BIG FACTOR 


OUR INTEREST RATE 


7.24% is the 
rate of interest 
earned in 1920 
on our mean 
ledger assets. 
Funds invested in 
the safest securi- 
ties — farm mort- 
gages. Values do 
not fluctuate 
always worth 100c 
on the dollar. 





OUR AGENTS PARTICIPATE IN OUR PROSPERITY 


OrHer SIGNIFICANT FACTS INTHE AGENT’s Favor 


A New Accident and Health Department. 

Free Service of Home Office Group Insurance Specialists who 
give you assistance in your territory. 
—-A Sales Service Department that has one purpose-——to increase 
your sales. 

Limit extended to $300,000 on one Life. 

Both Non-Participating and Participating Policies. 

Provision. for Substandard Business. 

<a that carry every up-to-date feature. 

Liber: _e sini Contracts. 
Growth. Over $110,000,000.00 New Business Paid-For in 1920. 





Unless you ‘‘say something’? how will we know you are interested? 
Send for our Annual Statement. Address, Agency Department. 


MISSOURI STATE LIFE INSURANCE CO. 


. SINGLETON, President 
Home Office Saint Louis, Mo. 





























the hours the buyers see salesmen, and like any 


other salesman selling a commodity, toox his 


place in line with others waiting. When his 
tur came to interview the buyer, instead of 


showing merchandise he talked insurance, with 
Another 


ces of the foreman of 


the result that was highly profitable. 
man to gain the good gra 
a large mill 
souvenir to all who asked for it, and, lastly, in 


gave a neat memo. book as a 
another concern made it his business to secure 
permission from the head owner of the concer. 
to visit the plant, explaining that a worker once 
insured would be more diligent, work harder, 
and be a better workman. 

The owner being converted to the cause 
agreed and permitted the man to make his mass 
attack on the entire 4,000 men employed in that 
plat t. 

lust as soon as you have a few men lined 
up, by skillful tactics and a certain amount of 
help, you can get one man to refer another, and 
a regular endless chain of prospects will await 


you 


Says Life Insurance Is Not “Carried” 

Does life insurance carry you? 

lhat’s the way to put it. 

There used to be an old question asked of 
men by their fellows and by life insurance 
solicitors, “Do you carry life insurance?” 





Seventy Successful Years 


The year 1921 marks the seven- 
tieth anniversary of our incorpo- 
ration. Ever since 1851 this Com- 
pany has been furnishing unex- 
celled life insurance protection at 
a low net cost. The $728,000,000 
now in force shows that the public 
appreciates the perfect service and 
square dealing it has always re- 
ceived from the Massachusetts 
Mutual. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 


Insurance Company 


Springfield, Massachusetts 


Incorporated 1851. 
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But that question is out of date, says the 
Northern Life of Seattle, Wash. 

Nobody carries life insurance; the thing is 
an impossibility, for life insurance won't be in 
the position of being carried. It is no burden 
on any man’s back. It is an automotive vehicle 
that carries everybody who invests in it. 

But let's not juggle with words—what do we 


mean when we say that life insurance “carries” 


the man who buys it? 


To begin with, there is something that every 
decent man feels with regard to the future of 
wife and children that is actually a load on 
his mind and on his heart—a load that cripples 
his efficiency in other things; that either makes 
him reckless in his expenditures, because he sees 
no way of meeting adequately this problem of 
the future welfare of his family, or that makes 
him miserly and unhappy for the same reason. 
This load life insurance assumes and carries in 
such a way as to absolutely relieve the man of 
his burden. It starts him out every day care- 
free in reference to future obligations in case 
of his sudden death or serious illness. 

Again, life insurance carries you into a first- 
rate habit which is hard, otherwise, to form, 
viz.: a habit of systematic saving. 

“Yes, but,” you say, “a man must carry life 
insurance before it can carry him.” This might 
be true if there were not so many additional 
things which are intensely personal, in which 
life insurance actually carries the individual 
who invests in it. For instance, a life insur- 
ance policy carries you to the door of the bank, 
gives you a welcome with the president when 
you ask him for a business loan, and you would 
find, if you could explore the back of his mind, 
that that life insurance policy had carried you 
very much farther into his good graces con- 
cerning that financial transaction than you 
could have imagined. : 

Again, life insurance carries you into the 
position of a sizable estate just as soon as the 
first premium is paid. This is a good big argu- 
ment in favor of the man who invests. 

Again, in almost every. man’s life there comes 
a time when he actually needs to be picked up 
and carried for a while. Something serious has 
happened, a big doctor’s bill or an unfortunate 
business experience, or something of the sort, 
has bowled him over. At that time a life in- 
surance policy comes along, and actually puts 
him on his feet and starts him all over again, 
This, of course, is due to the loan value which 
life insurance policies always have after the 
first two years of life. 

Again, although a life insurance policy hasn’t 
as many lives as a cat, yet it has been fre- 
quently found to be alive when the man who 
had previously invested in it thought it had died 
for lack of premium payments. In the modern 
life insurance policy there is a provision which 
starts a reserye fund working after the pre- 
mium fund has failed, and if a man dies 
within a certain length of time his heirs will 
discover that that policy, although apparently 





surrendered, has full vitality—that is to say, is 
payable in full to his beneficiaries. 

There are many other instances in which it 
can be easily shown that a life insurance policy, 
under all circumstances, carries a man who in- 


vests in it. So it is no longer accurate to say 
that you carry life insurance any more than you 
say you carry a United States Liberty Bond, in 
which you have invested and which can at any 
time be turned into cash. 

Let us ask you very seriously, have you given 
life insurance the opportunity to take you along 
the road of success in life, releasing your ener- 
gies, your time, your thought for work and for 
enjoyment which would be impossible if life 
insurance did not carry for you the big lia- 
bilities to which we have referred? If this 
insurance does not carry you, won't you hail the 
first life insurance salesman you can think of 
just as you would call up a taxi in order to be 
carried from one place to another—won’t you 
call this man up and tell him that you want a 
quick trip from uncertainty to insurance; that 
you want to have a big load taken off your 
mind concerning the future of your wife and 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran- 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, III. 




















CONTINENTAL LIFE 
ASSETS $3,916,856 


INSURANCE COMPANY 
INSURANCE IN FORCE $31,573,988 


Our Policy Forms Contain the Following Provisions: 

Double Indemnity for accidental death, Total and permanent disability benefits, Par- 
tial disability benefits, Surgical operation benefits, Annual dividends, Optional methods of 
settlement, Premium loans, Cash loans, Extended insurance, Paid up insurance, Cash sur- 
render values, Insurance to cover policy Loans, Installments certain-Participating. Install- 
ments continuous-Participating. 


Very Attractive Agency Contracts to Reliable Men. 
John W. Cooper, President. 





Kansas City, Missouri 











children, and, in short, that you want to have 
life insurance carry you and your family safely, 
smoothly, to the place of financial security that 
will be at once economical and will give you a 
sense of welfare quite inexpressible? 


KEEPING UP TO DATE 


Agents Should Study Latest Phases, Says 
Manhattan Life 


‘Many a man who considers himself the 
personification of energy finds himself letting 
down in his campaign when the first spring 
days arrive,” warns the Manhattan Life Insur- 
ance Company of New York. The company 
service paper, The Manhattan Life, says: 

IIe thinks that he is hitting the high — spots 
and is only fooling himself. With most people the 
minute they begin to take it a little easier and 
the rush for business stops, they find that they at 
once are losing ground. 

In other words, unless they keep up their canvas 
with full head of steam, whether or not the results 
are up to the standard, they will fail to land in a 
high position on the list of leaders. There is no 
half-way method of going after business. An agent is 
either keyed up to the top notch and using every 
effort to secure business, or else he is taking it easy 
and as a result his production is falling behind. 

In the business world a salesman is either going 
forward or backward. There is no standing still. It 
is the same condition when a man is threading his 
way through a crowd. He has to keep stepping for- 
ward, otherwise he is soon stepped upon. Life is 
one continuous move forward and the agent who does 
not keep his place in the procession only too soon finds 
himself out of the running entirely. 

Knowing the goods which one has for sale is an 
important factor in the situation and one whch must 
not be overlooked. Familiarity with the ordinary forms 





Peoples 
Life 
Insurance 
Company 
Frankfort, 


Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 Insurance in force. 


NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 
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of policies which are issued, is not sufficient to meet 
all situations. There are special cases which come 
up which demand more than ordinary familiarity with 
the rate book. Ofien it is possible for an agent 
to hold his prospect by reason of his seemingly sur- 
plus knowledge of rate book lore. In other words, 
nobody can afford not to keep up with the latest de- 
velopments of the life insurance business, not only 
in connection with his own company, but with other 
companies as well, 

A life insurance agent is in the same position as 
the doctor or the lawyer in this respect. He must 
keep studying up the latest phases of the profession 
in which he is engaged, and be continually adding 
to his store of knowledge. One small piece of in- 
formation obtained in this manner, is often worth 
hundreds of dollars in commissions in settling a diff- 
cult case. Such information when stored away may 
come in handy at any time. A careful perusal of 
selling ideas, not only as applied to life insurance 
but to general business conditions as well, is  in- 
valuable to the life insurance solicitor. 

Selling is much the same the world over and many 
of the selling ideas presented from time to time in 
other lines, have a direct application to life insur- 
ance if the agent is well informed enough to appre- 
ciate this fact. 


Life Insurance Man, Skilled Sculptor of 
Minds 

A good life insurance salesman is a skilled 
sculptor, according to Prescott W. Eames, 
Denver State manager of the Security Mutual 
Life of Binghamton, who has written a 
pamphlet in which he says: 

If you are a good life insurance salesman you are 
a skilled sculptor. 

You are a moulder of human thoughts and emotions. 

The clay with which you build your classic group of 
human thoughts is seldom of the same consistency. 

Your studio is a small one and is reached by only 
five passageways. 

The shortest and most direct route is by way of 
sight. This passageway has two entrances, and he 
who enters the mental studio of the insurance prospect 
through the doors of vision is almost sure of plastic 
clay with which to build. 

Having once gained access to the inner chambers of 
the studio, the other passageways are more easily 
found, 

Through the mental routes of hearing, tasting, smell- 
ing and feeling entrance to your studio may also be 
gained and work done upon parts of the thought 
group which could not be done as easily through the 
sight entrance. 

So, use them all, my dear sir. If you believe that 
the taste of a good dinner will help to round out the 
form of some of your figures, then enter through the 
taste door. 

If the smell of a good cigar will put action into 
your mental statues, for goodness’ sake, see that your 
prospect smokes. 

And if you cannot do justice to the job through 
the avenues mentioned, just let him feel the weight of 
your hand upon his shoulder while, with the tools at 
your command, you work through the sight and hear- 
ing doors until your thought group takes a breath of 
life and becomes a living, breathing reality. 

Now pause for a moment only—not long enough for 
the live thoughts to scatter, but just long enough for 
you to unscrew the cap from your fountain pen. 


If prospects were not full of excuses for not 
doing their life insurance duty there would be little 
need of insurance salesmen. Policies would be on 
sale at the grocery store —M<nhattan Life. 

It takes months, and even years, for some life in- 

rance salesmen to find themselves, but those who do, 
reap liberal rewards for the time that they have con- 
scientiously devoted to the business.—Manhattan Life. 

The Bank Savings Life Insurance Company of 
Topeka, has announced that George L. Grogan has 
joined the actuarial department of the company. Mr. 
Grogan has been actuary for the Bankers Life of 
Olathe, almost since its organization. 
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A FARM MORTGAGE 
BEHIND 


EVERY POLICY 


HE PEORIA LIFE 

gives SERVICE to its 

policyholders and to its 
agents. Its sound methods 
and good reputation are giv- 
ing it a steady, healthy growth 
allin the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 


features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
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It is developing new terri- 
tory in the Central West and 
has good positions for goo] 
men. 


Peoria Life 
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Second of Presentation Steps of 
Selling Process 





UNUSUAL APPEALS TO SENSES NECES- 
SARY 


Skillful Salesman Can Shift Prospect’s At- 
tention from One Point to Another 





Following is a further instalment of 
the work entitled “The Selling Process,” 
written and published by Norval A. 
Hawkins, giving a valuable insight into 
the mechanics and psychology of sales- 
manship, 











Before we proceed with the present chapter, 
let us consider for a minute what the entire 
course of study in this book comprises. You 
should not have the impression that it is possi- 
ble to learn all about salesmanship in a dozen 
chapters. At best you cannot get from this 
book more than a smattering of knowledge re- 
garding the subjects treated. The principal 
object of the volume is to start you thinking 
out the problems of salesmanship. You can 
only make a beginning now, for instance, on 
the thorough study of attention and interest. 

You must continue that study as long as you 
continue to sell ideas to prospects. Perfection 
in salesmanship is an ideal, ultimate goal. But 
your present purpose should be just to im- 
prove in salesmanship as you go along. This 
book was written to help you in that self-im- 
provement, 

If there is any reader who expects to com- 
plete his knowledge of the selling art by com- 
prehending the contents of the twelve chapters, 
he will be disappointed. The reading of the 
book should just whet his appetite for more 
knowledge. 

3ut you will benefit if you grasp only a few 
new ideas clearly. Those few will be of prac- 
tical help hereafter in your selling. One of 
the fine features about the study of salesman- 
ship is the immediate usefulness, the dollars- 
and-cents value of each single principle learned. 

With the correct understanding of the pur- 
pose and scope of this book, let us now pro- 
ceed with our study of the subjects of our 
present chapter. 

It is necessary at the outset that we dis- 
tineuish between the respective meanings of 
“Attention” and “Interest,’ and perceive 
clearly the different processes of salesmanship 
which attention and interest involve. 

The word “Attention” is derived from two 
roots, the combined meaning of which is “to 
hold to.” The original meaning of “Interest” 
was “concern about.” With these definitions 
in mind we are able to make the correct dis- 
tinction between the ideas the words represent. 

When a prospect’s attention is gained, he 
simply is made to hold to, or grapple a sense 
But 


impression or several sense impressions. 
when his interest is awakened, he becomes 
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concerned about the idea he has taken hold of 


with his mind. 

It is evident that attention can be gained by 
force, even against the will and desire of the 
prospect. He can be made to grapple an im- 
pression. He can be made to hold it for a 
considerable length of time. But it is impossi- 
ble to compel him to feel concerned about 
what he is forced to hold. He need not take 
any interest in it, unless he chooses. 

Now, these distinctions may not seem very 
important, at first sight. But they are—vitally 
important, for the process of gaining atten- 
tion is not at all like the process of. awakening 
interest. The tools to be used by the salesman 
in the one process are radically different from 
the methods he should employ in the other 
process. Attention is to be gained by hammer 
blows. Interest is awakened by the tightening 
of a clamp. The salesman wields the hammer 
in gaining attention, but he can only suggest 
the clamp to the prospect, who himself must 
attach and tighten it on the ideas brought to 
his attention by the salesman. The process 
that gains attention takes place entirely out- 
side the mind of the prospect. The process 
which results in interest takes place wholly 
inside the prospect’s mind. 

It must be plain, therefore, that the sales- 
man who attempts to secure attention and in- 
terest by using like methods will fail in a 
least half of the double effort, and may have 
no success at all. He is sure to hurt his 
chances badly if he gets his tools mixed and 
tries to clamp attention and pound jin interest. 

Remember that attention “holds to” an idea, 
but do not confuse that conception with the 
clamp of interest. We mean simply that at- 
tention holds to a certain idea or impression, 
and does not drop that impression and hold to 
another. It is attention, even if the idea is 
held to loosely, provided another idea is not 
picked up by the mind. It is interest only 
when the mind, of its own volition, tightens 
on or clamps the impression. 

Perhaps these distinctions seem a little ab- 
struse, but they will be comprehended clearly 
as we develop our subject. So let us consider 
now how to wield the hammer, and later we’il 
examine the clamp more particularly. The 
only time in the selling process when it is cor- 
rect salesmanship to do any “knocking” is at 
the attention stage. But then the knocking or 
rapping is at the door of the prospect’s mind. 
The salesman’s competitor for attention is not 
some other salesman, but some other idea the 
prospect may be holding to at the moment, 
which the salesman must compel him to let 
go of. 

Sometimes a salesman complains that a 
prospect was “inattentive.” That sort of a 
complaint indicates the salesman has failed to 
appreciate the meaning of attention. Nobody 
can be inattentive while he is conscious, or 
awake. His mind is attentive, is holding to 
some idea. But unless that idea is the im- 
pression the salesman wants the prospect’s 
mind to grapple, the attention it receives is an 


obstacle to the salesman in his purpose, 
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ARIZONA 


A proposed amendment to the inheritance tax law 
Arizona would transfer power 
State 


amendment 


vested in the 


An- 
the 


of now 


State Treasurer to the Tax Commissioner. 


other proposed would tend to retain 
authority in the hands of the State Treasurer. 
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INDIANA 
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New IJIIAMPSHIRE 


A bill in the New Hampshire Legislature provides 
for imposing an inheritance tax at a flat rate of 5 per 
cent on the value of stock in domestic corporations 
non-resident decedents. Ileretofore these 


owned by 


transfers had been exempt from taxation. 


TENNESSEE 


\ bill has been introduced in the Tennessee Legis- 
lature to exempt from inheritance money arising from 
life insurance. 
UNITED STATES 

An action in the United States District Court, Dis 
trict of Maryland, of 
paid under protest brought out the following opinions: 
to recover part of estate 
protest. Where about 
death, made certain life insurance policies payable to 
right to 
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to recover part an estate tax 
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reserved 
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of 


nineteen 


had no immediate death, 


remaining policies was not 


death. 
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WASHINGTON 


A recent court decision was to the effect that the 
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The Guardian Life Insurance Company 


Established 1869 Under the Laws of the State of New York 


Outstanding results for 1920, the greatest 
year in the Company’s history. 


Surplus and Dividend Fund......... 


The past year was notable for further 
development of the Guardian’s comprehensive 
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ties available in the agency organization of 
this Company to men who can measure up to 


T. LOUIS HANSEN, Vice-President 
50 Unicon Square, New York 
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INDIANAPOLIS, IND. 


Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
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Commerce Chamber Atlantic City Program 
Arranged 

Insurance has an important place on the pro- 
gram for the Ninth Annual Meeting of ‘the 
Chamber of Commerce of the United States, to 
be held at Atlantic City, April 27 to 29. Dele- 
gates representing insurance interests will hold 
two group sessions during the meeting, one to 
discuss important insurance questions, and the 
other to take up problems common to all forms 
of business. 

At the first session of the insurance group 
there will be three topics—‘‘Private Initiative 
versus State Monopoly,’ “Insurance as a 
Credit Factor” and “Government and Marine 
Insurance:” Each subject will be presented by 
two speakers, preceding general discussion, all 
of which is expected to be in line with the key- 
note of the 1921 annual meeting of the National 
Chamber—“More Business Methods in Govern- 
ment, Less Government Management of Busi- 
ness.” 

The attitude of the Chamber is well known 
to be in sympathy with insurance interests in 
opposing government operation or management 
of any business which can be successfully con- 
ducted by private enterprise. 

On the subject “Insurance as a Credit Fac- 
tor,” discussion will be upon the influence on 
credit of insurance on plant or stock or on the 
lives of executives in- favor of the corporation, 
and on the credit factor in workman’s compen- 
sation or liability insurance, fidelity bonds, etc. 

At the Second Group Insurance Meeting, 
April 28, two subjects, each presented by two 
speakers, will» be discussed—“Taxation” and 
“Tariff Policies.” While insurance men are 
discussing these subjects, other groups, repre- 
senting (with insurance) the representative 
departments of the National Chamber, will be 
doing likewise. At the close an informal vote 
will be taken on several questions. 


Will Discuss Co-operation Between 
Examiners and Specials 

The third monthly meeting of the Examin- 
ing Underwriters Association will be held at 
Davidson’s restaurant, at Stone and Broad 
street, next Thursday evening. The feature of 
the meeting will be a discussion of the subject, 
“Co-operation Between Examiners and Special 
Agents,” A. R. Marran of the North British 
and Mercantile taking the side of the ex- 
aminers and Sumner Rhoades, special agent of 
the Northern Assurance Company in the New 
England field, for the specials. 

The meeting promises to be a great success 
and a big attendance is predicted. 


Buckman & Wright Agency Changes Hands 

The entire interests of the Buckman & 
Wright General Agency at Visalia, Cal., one 
of the prominent underwriting agencies of 
the San Joaquin Valley, have been purchased 
by C. T. Buckman, who will continue the busi- 
hess of the firm and for the present will con- 
tinue to use the firm name. 


Twin City Reorganized 
The Twin City Fire Insurance Company of 
Minneapolis, control of which recently passed 
to the Hartford Fire, has-been reorganized. 
R. M. Bissell, president of the Hartford Fire, 
was elected president; F. E. White, vice- 
president of the Hartford, was elected vice- 
president of the Twin City; J. H. Griffin, pres- 
ident of the Northwestern Fire and Marine of 
Minneapolis, was elected vice-president and 
treasurer, and William Walsh was re-elected 
secretary and managing underwriter. 
Some changes were made in the board of 
directors to give place to the new officers. 


To Do Business in China 

The United States Fire, Globe Underwriters, 
Rossia of America, Agricultural, North River 
and Hamilton Fire have extended their opera- 
tions to the Northern and Central China field 
through the American-Asiatic Underwriters 
General Agency of Shanghai, China, which has 
been representing the Globe and Rutgers for 
the past year. The Globe and Rutgers was 
entered in the Far East as the result of a per- 
sonal jnspection of the territory last year by 
Arthur M. Brown of the Edward Brown and 
Sons, General Agency of San Francisco, the 
company’s Pacific Coast representatives. 


Want Concrete Dam for West Philadelphia 


C. E. Davis, Chief of the Bureau of Water 
in Philadelphia, is anxious to obtain an appro- 
priation of $750,000 to construct a concrete 
dam across the Schuylkill river, just south of 
the present structure, near Spring Garden 
street bridge. He points out that the present 
dam is inadequate to supply the needs of West 
Philadelphia and that this section with that 
of the upper central section is in danger of 
a water famine which would leave that part 
of the city defenseless in case of a big fire. 
The views of Chief Davis are shared by local 
fire insurance men. 


Commercial Union Establishes Texas 
Department 

The Commercial Union Assurance Company, 
of London, has announced the establishment 
of an automobile department to take care of the 
business in Texas. The offices of the depart- 
ment will be located in Dallas and will be un- 
der the management of W. Hugh Hunter, un- 
til recently a special agent in Texas of the 
Hartford Fire. R. D. Coughanour will con- 
tinue as  assistant-manager and A. C. 
Broderick will return to the home office in 
New York. 


Resident Agents’ Law in New Mexico 

Chapter 195, laws of 1921, of New Mexico, 
requires all insurance contracts covering any 
risk in that State to be placed through a com- 
pany’s regularly appointed and authorized 
agents resident in that State, and that such 
agents:must be paid the full commission on 
such business. 
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SYNDICATE “A” EXPANDS 

Establishes New Offices on Pacific Coast 

or the purpose of meeting the requirements 
of the United States Shipping Board for the 
making of periodical condition surveys, here- 
tofore made by the United States Bureau of 
Survey, Syndicate “A” of the American 
Marine Insurance Syndicate, has found it 
necessary to extend its organization both on 
the Atlantic and Pacific coasts. The manager, 
Mr. Page, who has just returned from the 
Pacific coast, reports having established offices 
at both San Francisco and Seattle. The 
former port will be the headquarters of the 
California district, comprising all Californian 
ports, and will be in charge of David C. Young, 
an experienced marine engineer, well known 
to all shipping and insurance men of the Pa- 
cific coast, and particularly to the San Fran- 
cisco district, where he was manager for some 
years of the Hanlon Drydock & Shipbuilding 
Company. The Seattle office will be the head- 
quarters of the Northwestern district, com- 
prising Oregon, Washington and British Co- 
lumbia. Through the co-operation of the 
Board of Marine Underwriters of San Fran- 
cisco the syndicates have named Captain S. B. 
Gibbs, agent of the San Francisco board at 
that port, as agent of Syndicate “A” as well. 
Captain Gibbs is well and very favorably 
known to the shipping and underwriting 


world, having served the San Francisco board 
at Seattle for twenty years past. 


Marine Reinsurance Amendment Passed 

Senator Towner’s amendment to the insur- 
ance law, relative to the reinsurance of marine 
risks with a corporation incorporated outside 
the United States, hzs been passed by the 
New York Senate. 

The assembly insurance committee has re- 
ported favorably Assemblyman Trahan’s bill 
adding new section 349-A, requiring every 
motor vehicle owner to file with the Secretary 
of State an indemnity bond or insurance policy. 


Solicitor Needs License for Each Company 

Under section 633 of the insurance laws of 
Kentucky, it is pointed out by Deputy Com- 
missioner Manon Cornett that a solicitor for an 
insurance agency is an agent, and, as such, 
must have a license for each company repre- 
sented by the agency. 


—William H. McGee will represent the National 
3oard of Marine Underwriters at the Chamber of 
Commerce April 27-29 meeting to be held at Atlantic 
City. 

—On April 1 the brokerage and service department 
of the North British and Mercantile Insurance Com- 
pany began binding outside brokerage throughout the 
United States with the exception of the metropolitan 
district for the New Hampshire Fire Insurance Com- 
pany. 

—The Washington Rating Bill, designated as Senate 
Bill No. 166, was defeated in the California Asssem- 
bly, just prior to the adjournment of the 1921 Leg- 
islative session. The bill had passed in the Senate 
by one vote. Much satisfaction is being expressed 
over the outcome, as the bill, if passed, would 
have placed the supervision over insurance rates in 
the hands of the Washington State Insurance Com- 
missioner. 
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A..M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks Indemnity — Or- 
dinary and Industrial Straight 
Life Insurance 





Home Office 
NASHVILLE TENNESSEE 





THE 
AMERI€AN HOME LIFE INSURANCE CO. 
Will give | 
an enabling, assisting contract to a 


Real District Manager 





Good territory for three men who are 
producers with contracts that 
bridge the gap while 


starting. 


Address, F. P. Metzger, Secretary 
Topeka, Kansas. 


stating age, experience and with whom 
last employed 

















GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


Houston — Dallas 
Texas 


TEXAS HUNDRED MILLION 
DOLLAR COMPANY 


O. S. CARLTON, President, Houston, Texas 


E. P. GREENWOOD, Vice-President, Dallas, Texas 














PUBLIC LIFE INSURANCE 60, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 











Thursday 

















day 


I 
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THE MASONIC MUTUAL LIFE 


Washington Legal Reserve Order Makes 
Fine Progress 


The Masonic Mutual Life Association of 
the District of Columbia, a fraternal order, 
operating under the legal reserve plan, has 
issued its fifty-second annual report showing 
that 1920 was the most successful year in 
its history. 

A comparison of data from the 1920 state- 
ment of the association with that-of 1919 and 
previous years shows that much greater gains 
were made last year than in any previous year 
in its history; also that its greatest strides 
have been made during the last decade. For 
example, the insurance in force at the end of 
1920 was $71,097,545; a year earlier it had 
been but $37,657,924, indicating a gain of about 
$33,500,000. In other words, the gain last year 
was nearly as much as the total amount in 
force at the end of 1919, while the member- 
ship, 39,047 at the end of 1920, showed an in- 
crease of 16,470. 
year were $863,151 in assets; $788,054 in total 
income and about $24,000,000 in new insur- 
ance issued (the amount written last year hav- 
ing been $40,841,750). 

On December 31, 1920, the assets of the 
Masonic Mutual Life Association of Wash- 
ington amounted to $3,084,141, its actual lia- 
bilities on that date having been $71,351. Of 
the remainder of its assets ($3,012,791 held to 
protect members’ contracts), its reserve on the 
American experience table of mortality and 
three and one-half per cent interest amounted 
to $2,931,805. 

The officers of the association who are to be 
congratulated upon its large but healthy 
growth are: President, William Montgomery ; 
vice-president, Charles J. O’Neill; secretary 
and actuary, J. P. Yort; treasurer, Charles E. 
3aldwin; assistant treasurer, George W. 
Evans; medical director, J. B. Nicholl, M. D.; 
assistant medical director, Charles B. Beall, 
M. D.; general counsel, James P. Schick. 





Equitable Agency Convention 

The Equitable Life Assurance Society of 
New York held an agency convention a Santa 
sarbara, March 30-April 1, which was attended 
by about 200 of its representatives in Cali- 
fornia, Arizona, Nevada and Utah. General 
matters of interest to this part of the com- 
pany’s territory were discussed and plans laid 
for a greatly increased production in 1921. The 
home office officials who journeyed to the coast 
especially to be present included: F, H. Davis, 
second vice-president; Wm. J. Graham, second 
vice-president; J. A. Stevenson, third vice- 
president, and L. C. York, superintendent of 
agents. 


Other increases made last, 


| NEWS OF THE LIFE INSURANCE WORLD 


Amendment Limiting Investments Passed 

The Senate has passed Senator Towner’s 
insurance bill amending section 16, authorizing 
any domestic insurance company, other than a 
life company to invest not more than 
twenty per cent of its capital in, or to loan 
such amount on the stock of another insur- 
ance corporation carrying on the same kind of 
business, which is incorporated under the laws 
of the United States, or of any State, and 
transacting business exclusively in foreign 
countries. 

Senator Towner’s bill amending sections 
262, 263 and 266 of the insurance law relative 
to co-operative fire insurance corporations has 
been reported favorably by the Assembly in- 
surance committee, which has also reported 
favorably: 

Assemblyman Zimmerman’s, adding new _ section 
141-A, requiring rate-making associations to furnish 
services without discrimination. 

Assemblyman Gardner’s, amending section 236, 
relative to mergers of fraternal benefit societies. 

Assemblyman Trahan’s, amending section 110, 
relative to the incorporation of mutual fire insurance 
corporations which may insure against use and occu- 
pancy losses caused by interruption to business. Cor- 
porations organized under this section must be stock 
corporations. 


Appointed to Equitable Group Division 

The Equitable Life Assurance Society of the 
United States announces the appoiftment of 
Ballard Dunn as supervisor of group insur- 
ance service. The position is designed to ex- 
tend the service work of the society to holders 
of group insurance policies, and to co-ordinate 
the work carried out under the director of 
safety and personnel and the bureau of con- 
servation. 

Mr. Dunn has been connected with the Equi- 
table for about a year and came to the society 
from the Bureau of War Risk Insurance. 


News of Legislation 

In Montana an inheritance tax measure which ex- 
cludes insurance has been signed by the Governor. 

The Nebraska amortization bill has been signed by 
the Governor. 

The Nevada Legislature has adjourned. The Gov- 
ernor has signed a bill concerning valuation of bonds. 

A bill in the Ohio House to permit self-insurers to 
carry liability insurance has been placed on the table. 
Another bill would authorize payment of expenses of 
administration of compensation fund from surplus of 
fund. 

An amendment to the Pennsylvania compensation 
law has passed the House. 

A Pennsylvania bill would supplement the existing 
law concerning liquidation of insurance companies. 

The South Dakota Legislature has adjourned. A 
new law permits valuation of bonds by the amortiza- 
tion plan, and another authorizes fraternals to insure 
children of from 2 to 18 years of age. 

A Vermont measure to regulate agents of life and 
accident companies has passed the House. 

The whole-family fraternal bill has been voted down 
by the Vermont Senate, and the Governor has vetoed 
the bill as to rights of minors. A bill relating to in- 
corporation of companies has been approved by the 
Governor. 
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Handy Guide Beats Record 
(Continued from page 4) 


carried in the coat pocket. 

The price of the “Handy Guide” $4 per copy, 
or $4.35 if thumb-indexed. 

Every life insurance manager and agent 
should have a copy of the “Handy Guide” 
always at hand for quick reference. It is 
highly recommended and appreciated by thou- 
sands of life insurance men, many of whom 
have used the successive annual issues through 
long periods, and would feel lost without this 
standard work of reference. 


The Vest Pocket Life Agents Brief 


A most valuable life insurance field book, 
which will be published in the near future, is 
the Vest Pocket Life Agents Brief. The last 
forms of this publication are just going to 
press, so that this very meaty and compact 
work will soon be available, with all the latest 
data. 

As its name ‘indicates, the Brief is so small 
that it may be carried in the vest pocket; yet 
the matter is so conveniently and well arranged 
that a vast amount of useful information is 
contained in it. 

Premium rates are arranged by ages, so that 
the rates of all the legal reserve companies 
tabulated, for any particular class of policy, 
for a certain age, will be found together. Par- 
ticipating policy rates are given in one table, 
and non-participating rates in another, in ad- 
joining groups. 

Comparative tables of net cost for ten years, 
showing premiums less dividends, enable the 
user to ascertain the actual cost of insurance 
for ordinary life, 20-payment and 20-year en- 
dowment policies at ages 25, 35, 45 and 55. 
Other tables show cash surrender values of 
those types of policies issued at nine or ten 
ages for each company; dividends at eight 
ages on policies issued in the last five years, 
year by year; dividends for ten years and 
average yearly cost; synopsis of policy pro- 
visions ; terms for women’s insurance; reserve 
bases, etc. 

The Life Agents Brief contains over 400 
pages, is handsomely bound and sells at $2 
per copy. 


Prudential’s Annual Business Convention 


The annual business convention of The Prudential 
Insurance Company of Newark is being held this 
week at Atlantic City, N. J. On Tuesday there were 
addresses by Edward D. Duffield, Edward Gray, John 
K. Gore, Willard I. Hamilton, Geo. W. Munsick, J. 
W. Stedman, Alfred Burrell, F. W. Tasney, F. H. 
Johnson and A. N. Woodruff. Judge Job E. Hedges 
was expected to make an address on Wednesday. 
Home-office’ officials, supervisors, managers and super- 
intendents of divisions from all sections are attending 
the meeting. 
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Jefferson Standard 
Life Insurance Co. 


HOME OFFICE: 
GREENSBORO, NORTH CAROLINA 








Insurance in Force—Over $163,000,000.00 








Progressive 


Large Strong 





ATTRACTIVE POLICY CONTRACTS 
FINE TERRITORY 





A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium 
plan, up to $3,000, to young men and young women 
as young as age 2—Protective insurance and Educa- 
tional and Business Start Endowment insurance. 
This extension of the age limit for Ordinary insurance 
down to age 2 helps our Agents considerably. We 
issue Participating and Non Participating policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal acci- 
dent, or with Double Indemnity provisions covering 
fatal travel accident only, as may be desired. We 
issue policies with Waiver of Premium and Disability 
Annuity or Instalment Payment features. We insure 
males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 











We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 


H. M. HARGROVE, President : : - BEAUMONT, TEXAS 





The Fireman’s Fund 
is.in the front rank 
in fire, marine and 
automobile insurance. 











PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over  $8,700,000.00 
Insurance issued during 1919, over $31,000,000.00 
Insurance in force Dec. 31, 1919, over $91,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it ssa built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice=President and General 
Manager, New Orleans, La. 











A Progressive SURETY and CASUALTY Company 
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TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE. UNITED STATES IN 1920 


The figures presented herewith have been supplied officially to The Spectator Company by the life insurance companies named for the year 1920. 
1919 are inserted for purpose of comparison. 


NAME AND LOCATION 


OF COMPANY Year 
Beneficial, Salt Lake City, 1920 
AIRY. ons vveke ceeutcaeee 1919 
Berkshire, Pittsfield, Mass. 1920 
1919 

Boston Mutual, Boston, 1920 
MAAGEE: din peas cawacde tek wiv s 1919 
Business Mens, Kansas 1920 
Crt0y Gs bee ccse ec ceus d1919 
California State, Sacramen- 1920 
to. (GO cack ccwa cveue ie 1919 
Capitol, Denver, Col...... 1920 
1919 

Great Southern, Birming- 1920 
Ba PAR as st owawalew e's 1919 
Great Southern, Houston, 1920 
BOK, ae sisetcccnasineeees 1919 
Great State, Wichita, Kan. 1920 
1919 

Guaranty, Davenport, Ia.. 1920 
1919 

Gulf Coast, Gulfport, Miss. 1920 
1919 

Hawkeye, Des Moines, Ia.. 1920 
al919 

Reinsurance, Des Moines, 1920 
le ie csoveeccanteeeers 1919 
Reliance, Pittsburgh, Pa... 1920 
* 1919 

Reserve Loan, Indianzpo- 1920 
Hs. AMG. cdenns uceeeeswe 1919 
Register, Davenport, Ia.... 1920 
1919 

Rockford, Rockford, Ill.... 1920 
1919 

Royal Union, Des Moines, 1920 
ee call sratas ates vig aiaioial a ere atv 1919 
Joseph, St.-Joseph, Mo. 1920 
1919 


St. Louis Mutual, St. Louis, 1920 
1919 


MMOs - saiccscccencuen nies 
San Jacinto, Beaumont, Tex. 1920 


1919 

Scranton, Scranton, Pa.... 1920 
1919 

Security Life and Trust, 1920 
Greensbora,. N.. Coes s06> a19g19 
Security ‘of America, Chi- 1920 
CaG0, Ee. <ccecvesdicecares 1919 
Security Mutual, Lincoln, 1920 
MOS. Schigite octal ene le 6 1919 
Security Mutual, Bingbam- 1920 
HON I ona ss da erateiers 1919 
Southern Life and Trust, 7 


Greensboro, N. C.....:5.0 
apie States, Atlanta, 1920 
19 


Southern Union, Waco, ae 


1919 

Standard, Atlanta, Ga...... 1920 
1919 

Standard, Decatur, IIll..... 1920 
1919 

Standard, Pittsburgh, Pa.. 1920 
1919 

State, Indianapolis, Ind.... 1920 
1919 

State, Des Moines, Ia..... 1920 
; 1919 

State, Great Falls, Mont... 1920 
1919 


State Mutual, Worcester, be 
WEARS 6 crease c aaieloiosacsresied 1919 
Twin City, St. Paul, Minn. 1920 

1 


919 

Two Republics, El Paso,Tex. 1920 
1919 

Union Central, Cincinnati, 1920 
AG: ecto s acere idiots ae take 1919 
Union Life and Accident, 192¢ 
Lincole, IN@B.  G.s-0.0<.0.%.0: 1919 
Union Mutual, Portland, 1920 
WEG 5 ars evan erie stene Seis 1919 


United Life and heckhent, 7 
Concert, NW. Esc cccccces 
West’n National, Cheyenne, aa 
WE ROs. acsre eis scars coeeeteroa 1919 
Western Reserve, Muncie, aoe 
BU i oncoiwetaaemaleccy ce 1919 
Western States, San Fran- 1920 
CISCO, SOB lo ococcccsedislees 1919 
Western Union, Spokane, 1920 
Waele. xc scwcee eenwne ee de 1919 


—_—_. 


@ Commenced business January 10, 1920. 


ssets 
End of Year 
3,553,349 
2,901,204 
28,635,351 
27,178,636 
4,504,395 
4,054,833 
1,116,947 


4,300,931 _ 


8,513,562 
4,077,233 
3,390,686 
1,098,979 
934,408 
10,348,510 
8,995,940 
126,939 
120,593 
1,366,928 
1,120,019 
423,550 
362,744 
155,738 
980,693 
882,282 
14,082,548 
10,947,925 
5,291,253 
4,623,593 
2,907,931 
2,605,534 
747,484 
626,441 
9,904,900 
8,966,521 
925,915 
719,804 
1,623, = 
1,468,559 
508,852 
408.561 
4,117,040 
3,619,867 
215,299 
3,926,696 
3,727,126 
2,321,821 
2,071,851 
11,331,434 
10,240,330 
4,999,671 
3,763,028 
3 642,921 
3,078.179 
923,070 
790,916 
1,093,918 
686,581 
2,775,433 
4, 664. 731 


23,772,678 
21,896,755 
789,633 
751,084 
464,164 
353,335 
66,683,333 
61,866,997 
309,424 
263,027 
554,296 
419,242 
142,523,123 
13¢.771,240 
453,624 
406,579 
19,125,545 
19,263,501 
1,860,664 
1,589,632 
530,511 
431,254 
499,198 
431,369 
5,130,826 
4,214,810 
5,065,731 
4,170,427 


rplus 


614,011 
588,470 
1,541,878 
1,732,552 
234,028 
231,112 
242,159 
684,154 
664,188 
271, 0s °6 
263, 890 
278,947 
260,883 
763,999 
786,506 
79,042 
105,140 
131,556 
121,801 
185,474 
188,359 
141,682 





249,025 
201,777 
239,717 
232,004 


672,077 
550,858 
251,758 
264,765 
119,599 
124,548 
216,646 
215,079 
394,705 
380,342 
194,777 
330,143 
390,391 
351,828 
366,919 
531,079 
350,743 
1,300,107 
750,939 
172,592 
154,871 
190,382 
193,319 
159,806 
154,570 
543,415 
280,992 
406,869 
394,676 
2,558,357 
2,936,196 
717,252 
738,632 
178,065 
138,165 
5,080,630 
4,311,426 
136,385 
152,649 
145,113 
109,584 
16,950,385 
17,182,146 
175,912 
179,312 
638,375 
767,024 
769,833 
740,828 
243,059 
237,415 
101,338 
82,807 
1,184,756 
1,144,62% 
549,593 
540,309 


Su 
Total Admitted (Assigned and Premiums 
Unassigned) 
End of Year 


Received 


in Year 
893,172 
790,135 
4,061,155 
3,581,959 
1,287,144 
1,156,855 
57,627 
1,179, 691 
935 5,8 54 
1,416,754 
1,104,107 
292,819 
258,882 
2,831,444 
2,373,651 
153,973 
62,788 
516,585 
389,554 
167,393 
144,027 
109,189 


197,283 
77,116 
6,155,961 
4,401,950 
1,833,043 
1,347,241 
641,923 
546,605 
242,092 
177,550 
2,369,360 
2,138,006 
402,995 
282,207 
275,149 
252,190 
267,362 
184,049 
952,669 
811,980 
74,402 
1,068,025 
819,795 
415,124 
338,793 
2,211,690 
2,125,047 
1,637,449 
1,289,977 
1,155,954 
981,250 
254,085 
199,510 
786,616 
552,454 
1,226,623 
1,110,757 
454,745 
443,814 
5,028,207 
4,039,610 
159,112 
77,625 
141,174 
132,183 
10,296,437 
9,172,231 
136,966 
102,408 
201,074 
102,456 
26,082,210 
22,539,123 
216,983 
56,006 
2,480,399 
2,491,062 
612,409 
431,287 
267,800 
205,969 
98,352 
88,973 
,619,604 
»246,562 
1,802,737 
1,472,309 
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Total Income 


n Year 
1,077,708 
964,876 
5,474,274 
4,907,979 
1,502,759 
1,354,595 
59,182 
1,470,767 
1,244,357 
1,717,419 
1,364,626 
370,734 
322,195 
3,578,240 
3,228,672 
188,479 
235,470 
582,292 
437,884 
194,932 
164,366 
110,516 
244,927 
486,654 
6,795,654 
4,946,213 
2,168,987 
1,628,777 
782,871 
687,477 
276,406 
253,134 
2,897,092 
2,827,273 
440,041 
306,507 
366,765 
333,535 
301,503 
209,728 
1,177,221 
1,035,141 
153,171 


569,938 
469,236 
2,741,232 
2,589,337 
1,795,882 
1,489,708 
1,351,721 
1,138,422 
296,706 
237,912 
826,890 
572,960 
1,924,169 
1,192,939 
689,422 
627,665 
6,391,903 
5,202,580 
214,852 
102,731 
199,827 
167,017 
13,774,901 
12,292,089 
154,146 
116,216 
244,721 
130,635 
34,499,292 
31,179,248 
920,118 
56,199 
3,331,596 
3,489,733 
700,085 
518,672 
311,246 
258,975 
131,561 
115,035 
2,035,661 
1,594,605 
2,160,009 
1,763,393 


b Commenced writing ordinary business 1920. 


31 


Total 


Payments to ___ Total 
Policyholders Disbursements 
in. Year in Year 
281,523 639,03' 

335,538 585,800 
2,878,257 3,965,850 
2,639,874 3,614,367 

477,308 1,018,105 

424,662 899,655 

2,000 52,875 

271,711 808,363 

317,433 641,661 

454,079 1,140,681 

439,196 980,463 

85,987 216,647 
84,735 205,807 
759,347 2,033,623 
794,817 - 1,925,450 
11,252 179,293 

we heewns 112,406 
98,430 326,700 
108,514 263,320 
54,613 148,021 
14,553 109,949 
wunceceae 108,867 
67,372 154,765 
5,925 302,437 
1,165,451 4,109,299 
1,051,542 2,955,897 

755,233 724,553 

726,900 524,790 

312,637 507,123 

260,711 420,150 

43,587 151,921 
43,023 123,192 


1,315,759 
1,167,294 
31,358 
24,060 
164,461 
182,974 
28,893 
32,844 
315,428 
254,448 
524,743 
260,082 
128,175 
126,024 
1,000,196 
1,077,140 
422,792 
286,314 
312,269 
203,725 
44,462 
62,919 
106,350 
100,091 
438,686 
439,140 
196,491 
207,842 
2,427,636 
2,175,177 
11,126 
30,755 
57,249 
6,416,469 
6,797,332 
20,710 
10,722 
23,786 
95,664 
16,278,520 
16,154,983 


2,738,484 
2,825,897 
132,138 
125,550 
35,947 
36,275 
28,504 
28,782 
454,708 
513,267 
529,176 
432,450 


d Commenced business 1920. 


2,060,125 
1,845,568 
203,381 
134,706 
249,723 
262,690 
211,890 
180,185 
669,740 
588,771 
83,614 
1,073,432 
642,281 
341,583 
272,890 
1,764,005 
1,772,927 
1,173,109 
855,142 
841,607 
675,095 
180,362 
159,849 
512,263 
384,458 
1,122,168 
839,811 
414,902 
406,615 
4,618,749 
3,731,489 
166,170 
89,014 
96,002 
120,905 
9,007,720 
8,975,940 
101,806 
8,126 
183,316 
160,044 
23,933,532 
23,042,819 
166,934 
51,071 
3,459,149 
3,437,953 
457,042 
358,695 
217,827 
195,024 
72,218 
68,155 
1,166,187 
971,203 
1,265,882 
1,034,064 


New Business 


Paid for in 


Year (Includ- 


ing Revivals) 
6,783,240 
6,108,467 
21,17? 920 
18,459,285 
6,424,658 
5,940,739 
2,146,000 
12,490,822 
8,411,352 
19,879,779 
13,559,903 
2,026,000 
2,255,500 
28,526,780 
19,549,892 
3,768,210 
2,047,340 
5,764,715 
3,653,975 
2,342,310 
2,465,805 
2,685,000 
16,710,359 
14,298,681 
72,758,554 
48,115,586 
19,431,716 
13,060,396 
5,259,454 
4,309,534 
3,096,442 
1,815,137 
10,915,779 
10,390,479 
4,304,000 
2,591,200 
1,365,040 
1,311,145 
4,639,847 
4,102,360 
5,457,204 
5,536,806 
2,235,240 
15,713,281 
9,890,587 
4,174,881 
2,401,533 
9,618,863 
11,719,296 
21,393,382 
16,186,492 
11,500,895 
9,777,426 
2,929,900 
2,036,600 
14,135,752 
10,592,129 
14,642,642 
6,813,787 
1,561,160 
1,751,854 
41,571,862 
29,797,353 
3,327,500 
1,862,500 
1,408,000 
1,599,049 
55,620,061 
47,244,874 
2,111,928 
2,137,000 
3,384,774 
866,155 
155,297,541 
131,516,506 
> 278,310 
1,522,521 
8,605,684 
9,174,975 


459,649 
708,250 
13,389,126 
9,024,012 
19,488,667 
16,114,626 


Whole Amount 
in Force 
End of Year 
3C 061,672 
26,322,572 
122,898,422 
107,902,717 
30,029,096 
27,145,808 
2,007,500 
38,782,271 
30,329,945 
48,240,800 
38,314,791 
8,448,769 
7,401,369 
105,573,682 


87,693,682 ° 


5,032,020 
2,047,340 
17,206,182 
12,821,331 
6,382,260 
5,320,125 
2,685,000 


21,969,076 
14,313,933 
196,272,085 
137,079,060 
50,133,275 
40,138,933 
22,603,002 
18,444,862 
8,061,836 
6,027,233 
63,801,282 
53,085,615 
10,485,583 
7,217,653 
8,523,283 
7,596,756 
10,324,500 
7,004,257 
24,703,494 
21,188,025 
2,115,240 


35,675,435 
26,914,357 
14,826,633 
11,743,318 
67,252,413 
63,656,608 
53,192,349 
40,203,288 
39,776,969 
32,013,735 
8,920,727 
7,097,983 
19,864,650 
13,729,169 
45,676,720 
36,076,561 
13,347,762 
12,985,983 
146,425,137 
116,129,127 
4,769,000 
1,854,500 
4,655,860 
4,053,860 
315,156,687 
275,026,246 
4,420,928 
3,405,500 
6,357,143 
3,475,187 
778,917,878 
661,108,350 
6,314,767 
1,520,521 
72,248,892 
69,645,789 
18,803,144 
12,860,797 
8,933,035 
6,287,900 
3,514,340 
3,350,391 
43,434,569 
33,605,927 
61,057,337 
48,935,540 


The figures for 


Gain in 
Amount in 
Force in Year 
3,739,100 
3,798,703 
14,995,705 
13,771,194 
2,883,288 
2,381,353 
2,007,500 


8,452, 326 
4,726,448 
9,926,009 
8,978,857 
1,047,400 
1,660,125 
17,880,000 
11,887,139 
2,984,680 
2,047,340 
4,384,851 
2,547,365 
1,062,135 
2,090,673 
2,685,000 
7,655,143 
13,498,828 
59,193,025 
34,237,797 
9,994,342 
8,673,812 
4,158,140 
3, 598, 952 
2,034,603 
1,019,695 
5,715,667 
5,653,506 
3,267,930 
2,200,498 
926,527 
813,667 
3,320,243 
2,645,416 
3,515,469 
2,570,284 
2,115,240 


§388°790 
12,989,061 
12,483,762 

7,763,234 

7'882,425 

1,822,744 

1,097,411 

6,135,481 

5,520,449 

9,600,159 

27545,555 

361,779 
403,886 
30,296,010 
22'809, 670 
2,914,500 
1,854,500 
602,000 
977,049 
40,130,441 
34,874,113 

1,015,428 

1,823,500 

2,881,956 
—’'394,063 

117,809,228 
97.679,696 

4,794,246 

1,520,521 

2,603,103 

4°094°492 

5,942,347 

4,054,166 

2,645,135 

3,274,300 

163,949 
377,250 

9,828,642 

576,284 
13,121,797 
12,412'965 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents _ 


Home Office: BAY CITY, MICHIGAN 








GENERAL INSURANCE OFFICES 


WILL IN 1921 


PROVIDE THEIR CLIENTS WITH 
LIFE, FIRE AND CASUALTY INSURANCE 


There is no reason why the life insurance department of a 
general insurance office should not be very profitable. One 
capable man at the head of the life department can earn as 
much the first year as any other department in the office and 
will earn an increasing revenue each year thereafter. All 
ee offices that have life departments are pleased with 
results, 


This is a strong, conservative, clean Company that is suf- 
ficiently progressive to fit into the life department of a general 
insurance office. In 1921 this Company will make a specialty 
of broadening its service to this extent. We solicit correspond- 
ence with insurance agencies now writing fire, or fire and cas- 
ualty insurance. 


INTER-SOUTHERN LIFE INSURANCE COMPANY 
LOUISVILLE KENTUCKY 








ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00, 
and Industrial Policies from $12.50 to $1,000.00. 


Condition on December 31, 1920: 
$24, 143,510. 56 
21,803,452.41 
2,340,058 .15 
207,301,719. 00 
1,983,096. 17 


$25,823,269.97 


Liabilities 

Capital and Surplus 

Insurance in Force 

Payments to Policyholders 

Total Payments to Policyholders since 
Organization 








37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our ‘Income for Life’’ at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Insurance in force over 
$173,000,000. Faithfully serving insurers since 1878. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 
LIFE INSURANCE COMPANY 
PHILADELPHIA 
WALTER LE MAR TALBOT, President 








JOHN G. WALKER, President 


The Fidelity and Casualty Company 
of New York 





92 LIBERTY STREET, NEW YORK, N.Y. | 


Metropolitan Offices: 90 and 92 William Street 


ANNUAL STATEMENT DECEMBER 31, 1920 


ASSETS $24,470,003.77 
LIABILITIES 195132,734.64 


2,000,000.00 
SURPLUS OVER ALL LIABILITIES 30337,269.13 


LOSSES PAID TO DECEMBER 31, 1920.... 78,551,312.58 


CASUALTY INSURANCE AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 
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“‘As strong as a lion,—and 
as clean as a hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the- institution. Write us for an 


Agency Connection. 
E. R. GURNEY, President 








Thursday 








1g 








April 7, 1921 
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Kansas Superintendent May Rescind 


Registration Order 

Frank L. Travis, Kansas Superintendent of 
Insurance, is planning to rescind his recent 
order against the registration of life policies 
if he can find a way to obtain the use of the 
clerks the legislature allowed. Some weeks 
ago the department announced that after April 
1 there would be no more registration of life 
policies, because the department did not have 
sufficient help to make the examinations and 
do the work necessary to make the registration. 
The legislature allowed the department three 
additional clerks. By a mistake it appears that 
the appropriations are not available until July 
1. It is possible that arrangements may be 
made whereby one or two additional clerks 
may be put to work at once and continued until 
July by paying their salaries from the con- 
tingent funds. If this is permitted by the 
State Auditor the department will continue the 
registration of life insurance policies as 
formerly, 


Why Members Did Not Meet the Guests 
[To the Editor of THE Spectator] 


I read with great interest your editorial in your 
issue of March 31 regarding the guests at the recent 
banquet of our association. 

Ti you will recall, all of our announcements were 
to the effect that the reception would be at 6:30 and 
the banquet at 7, and all of our efforts were pointed 
toward having the banquet begin promptly at the hour 
mentioned, so that in turn we would be able to finish 
at a reasonable hour. 

All of the company officials were urged to arrive at 
6:30, and they were at perfect liberty, had they so 
desired, and without any restriction or objection to 
their doing so, to circulate through the audience and 
meeting such of their agents as they cared to meet. 

It is a fact that quite a few of them did come in 
early, and I distinctly remember seeing a number out 
meeting with and talking to various agents. 

On the other hand, quite a number came in at just 
the last moment and, naturally, went at once to their 
headquarters so that they might be able to enter the 
banquet hall in a body. 

It is also a fact that a number of our guests de- 
sired to see each other and have a few words of con- 
versation before going in to the formal dinner. 

We discussed the question of having a formal line-up 
and reception, but it was decided that it would be 
very trying on the committee and would take very much 
more time than we were at liberty to spend under the 
circumstances. 

IT note that you say that some agents were some- 
what discriminated against. 

This is absolutely the first intimation that I have 
had of any complaint on the nart of anvone, and 
naturally T am the very first to hear of the kicks. 

It is a fact that I have received innumerable letters, 
telephones and congratulations by word of mouth for 
the successful conduct of the Sales Congress and the 
banquet. 

It has been the purpose of this administration to go 
out of its way to be democratic and to recognize the 
tights of the membership at large. 

With kindest resards, T am 

-Very truly yours. 
Rosert T.. Jones, President. 
The Life Underwriters Association 


of New York. 
New York, April 1. 


Northwestern Life to Issue Agents’ 
Bulletin 

The Northwestern Life Assurance Company 
of Winnipeg, Canada, has started an agency 
publication known as the “Nor’wester.” The 
first issue contains a well-selected series of 
articles calculated to aid the agents in their 
work, 


Licensed in Ohio 
The Minnesota Mutual Life Insurance Company, St. 
Paul, Minn., has been licensed in Ohio. Jas. A. 
Grizzard has been made State agent for the company. 











—“We find your weekly review of insurance (THE 
SPECTATOR) most valuable.’—J. D. Keith, San Fran- 
cisco, 
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DIGEST OF CASUALTY NEWS 








Employers Indemnity Licensed in Idaho 
and Montana 

The Employers Indemnity Corporation of 
Kansas City, Mo., has just been licensed in 
the States of Idaho and Montana. This corpo- 
ration is now licensed in thirty-seven States 
besides the home State—Missouri. All of the 
territory west of the Mississippi except Nevada 
and Arizona is covered. The wide territory 
covered is a distinct advantage to treaty 
holders of the corporation, who are thus en- 
abled to take credit for reinsurance placed 
with the corporation. 


London Guarantee Not Moving Uptown 

THE Spectator last week published a news 
item in which it was stated that the New York 
office of the London Guarantee and Accident 
Company, Ltd., would occupy quarters at 
80-82 Fifth avenue in the near future. The 
credit department of the company has rented 
quarters at that address, but the main office 
remains at 55 John street. The company will 
at some future date occupy the entire building 
at go-94 Maiden Lane, but no definite date for 
the change has as yet been announced. 


Kansas Casualty Company Officers Re- 

elected 

The regular meeting of the board of direc- 
tors of The Kansas Casualty & Surety Co., of 
Wichita, Kan., was held at the Home Office, 
March 23, at which time the election of of- 
ficers was held, 

J. C. O. Morse was re-elected president of 
the company; F. B. Stanley, first vice-presi- 
dent; J. F. Farley, second vice-president; and 
J. E. Jones, secretary and treasurer. A fi- 
nance committee was organized of which D. 
E, Dunne, newly elected director of the com- 
pany, was made chairman. 


‘Etna’s Telephone Service Directory 

The New York office of the A¢tna Life, 
Etna Casualty and Surety and Automobile 
insurance companies, of Hartford, has pre- 
pared and printed a “Service Directory,” show- 
ing the departments and divisions, with their 
managers’ names, and indicating which should 
be communicated with in relation to various 
kinds of insurance and different subjects. 


Two Insurance Bills Up in Ohio 

Two insurance bills have been introduced 
into the Ohio General Assembly by Senator 
Endly. 

One would permit insurance companies to 
reinsure in unlicensed companies. 

The other would make it a felony to obtain 
or attempt to obtain insurance money by 
fraudulently representing that an automobile 
has been stolen or damaged. 
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Compensation Amendment 


Introduced 


A bill has been introduced by Assemblyman 
O’Connor at Albany amending subdivision 
four, section three, of the workmen’s com- 
pensation law, by including in the definition of 
“employee” a person who, during his hours of 
employment, is engaged in traveling to or from 
his place of such employment. 

Senator Knight’s amending section 76 of the 
workmen’s compensation law relative to en- 
forcement of wage awards against uninsured 
employers, has been advanced to third reading 
by the Senate. 


Workmen’s 


Reciprocating Bill Signed by Governor 


Governor Miller has signed the bill of 
Assemblyman Gardner, amending section 13 
of the insurance law by authorizing the Super- 
intendent of Insurance to receive a deposit 
from a domestic insurance corporation when- 
ever such deposit is required by the laws of 
another State, or its regulations, as a condi- 
tion of admission of such corporation to that 
State. 


“The Uscasco” is Issued 


The first number of “The Uscasco” has been 
issued by the United States Casualty Company 
of New York, of which company Edson S., Lott 
is president. It contains numerous articles, 
letters, etc., relating to mutual and reciprocal 
insurance, many of which had previously been 
isstied in other forms. 


With the Legislatures 


The workmen’s compensation measure has_ been 
signed by the Governor of Missouri. 

A Nebraska bill placing officers under the compen- 
sation law has passed the Senate. 

The Governor of New Jersey has signed the bill 
providing for liability of employer under electric 
schedule. 

A bill amending the Nevada compensation law has 
been signed by the Governor. 

A bill providing for a recodification of the insurance 
laws has been introduced in the Ohio Legislature. 

Pennsylvania bills would amend the State Fund act 
of 1915; compensate unemployed workmen; amending 
the law as to compensation suits. 

A proposed law in Vermont which would provide 
for the supervision and regulation of workmen’s com- 
pensation rates has passed the House. Another would 
indemnify persons injured by motor vehicles. 

Bills to amend the West Virginia workmen’s com- 
pensation law have been killed in committee. 

A Wisconsin bill would provide for mutual plate 
glass insurance associations. 

The North Dakota Legislature has adjourned. It 
somewhat increased the powers of the State Work- 
mens Compensation Bureau. 


—The annual meeting of the South Eastern Under- 
writers Association will be held in Atlantic City, June 
8. It is said that Dowdell Brown, Southern manager. 
of the Commercial Union, will succeed E. T. Gentry 
as president. 
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Position Wanted 








Actuarial 


Actuarial 

















WHAT DO YOU WANT? MR. SUPT. 
OF AGENCIES? 


Firstly—production and secondly, qual- 
ity business. Insurance Manager with 
22 years’ experience, in production and 
organization work, with a minimum 
amount of lapses, desires to make a new 
connection to develop Northern Ohio 
territory into a potent, effective agency 
of a legal reserve company. With pres- 
ent company for over twenty years. 
Address in confidence, Box 60, THE 
SPECTATOR. 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 

















MARCUS GUNN 


CONSULTING 
ACTUARY 


29 So. La Salle Street 
Telephone Randolph 7684 


CHICAGO 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


‘‘Life Insurance Service’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 


256 BROADWAY NEW YORK 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 


MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, MGr., ROCHESTER 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


76 WEST MONROE ST. CHICAGO 
Telephone, Randolph 918 





W. R. HALLIDAY 


CONSULTING 
ACTUARY 


INSURANCE EXCHANGE CHICAGO 











FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansar Bidg., 
Kraft Building 


ladianapolis, Ind. 
Des Moines. Iowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 














SOBRINOS DE EZQUIAGA 
ESTABLISHED 182! 
General Insurance Agents 


Box 351 


San Juan Porto Rico 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 














JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 











J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. ‘ ¥ 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 








F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 





A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 
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Casualty, Surety, Etc. 





—— 





Insurance Examiners and Adjusters 








LOSSES ARE ASSETS 


When handled with gee regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment, 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 


TERRITORY: 
Virginia and North Carolina 











Utah Industrial Commission Ruling 

The Utah Industrial Commission has de- 
cided that where an injured workman receives 
money from a third party as compensation for 
an accident he cannot claim compensation 
from his employer, even when the amount 
received as damages is less than the amount 
which would have been due as compensation. 

An employee of the Utah Fuel Company 
named Charles Leva was injured by a Rio 
Grande switch train, suffering the loss of his 
right leg near the thigh. He made a claim 
against the railroad company for damages and 
received $1,500.00. A subsequent claim was 
made for compensation under the workmen’s 
compensation act, but the Industrial Commis- 
sion found that “the applicant did not elect 
first whether to take compensation under the 
workmen’s compensation act, or to pursue his 
remedy at law, against the railway company.” 
They further found that “he did not assign 
his cause of action against the railroad com- 
pany to the fuel company, and therefore did 
not comply with the provisions of the work- 
men’s compensation act covering injuries 
caused by a third party.” The commissioner 
said that had the applicant elected to come 
under the act he would have had to assign 
to the fuel company the right to sue for dam- 
ages which he sustained. 


Life Underwriters on “Stock-With-Policy” 
Plan 


The following resolution was adopted at the mid- 
year meeting of the executive committee of the 
National Association of Life Underwriters at its meet- 
ing on March 22, 1921, held in New York city: 


Whereas, In several States the organizers and man- 

agers of certain new companies have been revising 
and revamping the old “stock-with-policy” schemes and 
similar deceitful devices, which were so fully exposed 
fifteen years ago as being injurious alike to the public 
and the business, and which have long been forbidden 
by the penal laws of most of the States: 
Resolved, That the executive committee of the 
National Association of Life U'nderwriters, at its mid- 
year meeting hereby records its hearty approval of the 
action recently taken by the Hon. Rolla Wilson, In- 
surance Commissioner of Colorado, in his strong and 
Sweeping decision refusing to license one of said com- 
Panies while using such methods: and, 

Resolved, That we urge the local associations to 
take all lawful steps to prevent and punish such evil 
Practices in their respective States, and to make sure 
that all representatives of such companies are ex- 
cluded from their membership, as required by the 
National constitution; and, 

Resolved, That the secretary be instructed to send 
copies of this resolution to Commissioner Wilson and 
the president of each local association in Colorado, 
Utah, Kansas and any other States wherein such 
evil practices may now or hereafter be discovered, and 
that the same be prominently printed in Life Associa- 
tion News and be given out to the insurance journals. 

















ON THE PERSONAL SIDE 














G. H. Kersten, in the Western special risk 
department of the Hartford Fire, has resigned 
to become Illinois special for the Pennsylvania 
Fire. 

E. P. Seabrook, formerly chief examiner of 
the Equitable Fire of Charleston, S. C., is now 
with the American Eagle Fire Insurance Com- 
pany of New York. 

T, Alfred Fleming, supervisor of conserva- 
tion of the National Board of Fire Under- 
writers, spoke on Tuesday before the class in 
insurance at Syracuse University on “Fire Pre- 
vention.” 

N. H. Goldwire has recently been appointed 
employment supervisor for the “America Fore” 
companies at 80 Maiden Lane, New York City. 
He will take the position vacated by Mr. Emes, 
who has been promoted to another department. 


Eldon M. Stenjem, former second division 
member and manager of the insurance depart- 
ment of the Joseph M. Boyd Company of 
Madison, Wis., for more than a year, has 
opened a general insurance office in the Gay 
building. 

W. F. Whittelsey, vice-president of the 
marine department of the Aetna, is touring the 
Pacific Coast on a trip of general inspection. 
He spent part of the last week of March in 
San Francisco, the guest of J. A. Mathews, 
general agent of the marine department of the 
company’s Pacific Coast branch. 

O. F. McShane of Beaver, Utah, a prominent 
member of the last State Legislature, has been 
appointed a member of the Utah Industrial 
Commission to succeed W. P. Monson. The 
Industrial Commission of Utah administers 
the workmen’s compensation laws and the only 
appeal from its decisions is in the Supreme 
Court. Recent efforts to reduce the personnel 
to one commissioner failed. 

John S. Darst, who has been auditor and ex- 
officio Insurance Commissioner of this State 
for the past twelve years, and Major C. R. 
Morgan, attorney for the Insurance Depart- 
ment and in active charge of the administration 
of the West Virginia Blue Sky Law for a num- 
ber of years, have opened offices in the city 
of Charleston under the firm name of ““Darst 
and Morgan.” 

Charles Nelson Bishop, manager of the 
Chicago city office of the Northern Assurance 
Company, has resigned after thirty-seven years 
of service with the company. He was appointed 
agent in Chicago in 1884 and became city man- 
ager in 1889. His resignation takes effect April 
30. Mr. Bishop was well known to the insur- 
ance fraternity and the anouncement of his 
retirement will be received with regret. 

A. B. Ambler, superintendent of agencies of 
the St. Louis Mutual Life of St. Louis, Mo., 
has resigned, to take effect June 1 next. It is 
Mr. Ambler’s present intention to go back to 
his old love, the Provident Life and Trust Com- 
pany of Philadelphia, though this is not as yet 
fully determined. Mr. Ambler made an excel- 
lent record for the St. Louis Mutual, with 
steadily increasing business and a declining 
lapse ratio. 

Carl W. Moore, for several years secretary 
of the industrial court and the public utilities 
commission of Kansas, has resigned and will 
become a field man for the Western Adjust- 
ment and Inspection Company of Chicago, He 
will have his headquarters in Topeka and will 
work out of the Kansas City office. He will 
take up his new work May 1. He has had 
considerable experience, particularly in adjust- 
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ing hail losses and frequently has been called 
upon in the adjustment of fire losses. 


Thos. H. Williams, secretary and under- 
writing manager of the Pacific States. Fire In- 
surance Company of Portland, Ore., and one of 
the best known fire underwriters on the Pacific 
Coast, has been elected president of the com- 
pany in recognition of his efforts in its behalf 
and his success in the administration of its 
affairs during the four years that he has been 
secretary and underwriting manager. His son, 
Parrish Williams, assistant-secretary, has been 
elected to the position of secretary. 


Charles H. Holiand Honored 

A unique and flattering honor was accorded 
to Charles H. Holland, president of the Royal 
Indemnity Company, this week. Something 
more than one hundred of his general and local 
agents made their appearance in New York, 
having traveled from as far west as Los 
Angeles at their own expense, to do honor 
to Mr. Holland on the occasion of the tenth 
anniversary of the company’s existence and 
of his term as head thereof. 

Mr. Holland became suspicious of the num- 
ber of agents about the office early in the week 
and soon found the cause. A dinner was held 
in Mr. Holland’s honor Tuesday evening in 
the Pennsylvania Hotel, which event was very 
successful. 


Death of Ezra De Forest 

Ezra De Forest, general agent in New York 
of the Penn Mutual Life, was found dead Tues- 
day morning outside his home in Montclair, 
N. J. Mr. De Forest had evidently attempted 
to open a window on the third floor during the 
night and fallen out, crushing his skull and 
causing instant death. Mr. De Forest had been 
ill for some time and had only just returned 
from a trip to Florida. He was a trustee as 
well as general agent of the Penn Mutual, and ° 
was a member of several clubs in New York 
and Montclair. 


Henry D. Pixley Dead 

Henry D. Pixley, one of the founders and 
only president of the Commercial Travelers 
Mutual Accident Association, died at his home 
in Utica early this week. Mr. Pixley was 
ninety years of age and had been head of the 
mutual accident company which he helped to 
found since its organization. Mr. Pixley will 
be well remembered among stock underwriters 
as having attended for many years the gather- 
ings of the International Association of Cas- 
ualty and Surety Underwriters. 


Lion Bonding and Surety to Reinsure 

It is announced that the Lion Bonding and 
Surety Company of Omaha, Neb., is to rein- 
sure all of its risks. President Gurney is 
quoted as stating that arrangements for the 
reinsurance will soon be completed, but that the 
company is expected to resume business. later. 
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THE EUREKA LIFE INSURAN€E COMPANY 
f 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOWARD IGLEHART, Medical Director 


JOHN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 








THE GUARANTY LIFE INS. 60. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mar. 





“GRAND RAPIDS LABEL CO. 


| GRAND RAPIDS, 


i A FOLDER 


rE DISPLAY 





WANTED: PRODUCERS OF GOOD BUSINESS IN 
INDIANA, KENTUCKY, ARKANSAS, ALABAMA, 
FLORIDA AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


INDIANA NATIONAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 








HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483,100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 


WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 
contracts for men of goodreputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune, Bldg.—De Moines, Iowa 


JJ 

















THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kangas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 





THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13 - ne 

Its Business Standing is of the Bes 

Gives Safe Protection _ Women vind the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 

















WANTED—THREE 


Three General Agency Contracts Open 


Northern Missouri—Illinois—Pennsylvania 
WRITE 
W. FRANK SMITH, Agency Manager 


AMERICAN NATIONAL ASSURANCE CO. 
St. Louis, Mo. 


INTERNATIONAL LIFE & 
* ‘TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN 
President 


A. JQHNSON 
Sec. & Med. Dir. 























